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IN 6 YEARS .. 





BURROUGHS BANK BOOKKEEPING MACHINE 


Bankers across the nation have found it true! With the new 
Burroughs Bank Bookkeeping machine, an operator can do 
more work with less effort... and there will be fewer fatigue- 
caused errors to slow down the job! 


Bankers everywhere are amazed at the number of new fea- 
tures this Burroughs provides to speed bank posting —new 
feather-touch motor bars and easier key depression . . . new 
one-hand insertion and positive visible alignment of forms 

. new simplified single-function motor bars . . . new dual 
platen construction that permits list posting during the posting 
run... and a score of others! 


Bankers are amazed at the simplicity of this new Burroughs! 
Anyone who can read can operate it... the training of new 
operators is a simple matter. 


Why not let your local Burroughs representative show you 


all the advantages this great, new Burroughs machine has to 
offer? Call him today! 


WHEREVER THERE'S BUSINESS THERE’S BURROUGHS 


Burroughs 


Burroughs 





Nearly Two-thirds of A. 1. & 1. Debentures 
of 1959 Converted into Stock 


SIGNING STOCK CERTIFICATES TWENTY AT ONE TIME — 
Conversion of the A. T. & T. Debentures called for the issuing 
of 152,000 new stock certificates in seven months. This meant 
fast work to avoid delays. G. J. Weigand, A. T. & T. Transfer 
Clerk, is shown here signing twenty certificates at one time. 


a September 1, 1949 (when the 
conversion privilege became effective) nearly 
two-thirds of the American Telephone and 
Telegraph Company’s 314% Debentures of 
1959 have been converted into A. T. & T. stock. 
Conversions are continuing at a high rate. 


The 314% Debentures are converti- 
ble into stock at $130 a share, payable by sur- 
render of one $100 debenture and $30 in cash 
for each share issued. This $130 price will 
continue until June 20, 1951, when it will in- 
crease to $140 per share. 


The high rate of conversion is favor- 
able to the Company and to the stockholders 
since it reduces the amount of debt and in- 
cresses equity capital by a larger amount 
due to the cash premiums received. 


Most of the new capital required by 
the Bell System should come from the issue of 
stock, through conversion of convertible 
debentures or otherwise. 


It is encouraging, therefore, to find 
increasing public understanding of the need 
for telephone rates and earnings that are 
sufficient to attract new investment in the 
Company’s capital stock as well as to protect 
the existing investment. 


BELL TELEPHONE SYSTEM 








You get better results when 
you talk the same language 


Mr. Edward J. Jennett, Vice-President 
in charge of Division H, discusses financ- 
ing and a clearance transaction with one 
of the many investment dealers and stock- 
brokers who use The First in Chicago. 
Here prompt decisions are made by offi- 
cers with full authority to act in “taking 
care” of the needs of customers. 


DIVISION H 
Epwarp J. JENNeTT Vice-President Z ; nag 2ae sa 7 Kgce . 
Jauus U. Swrpacaen Asst. Vice-Pres. Under the unique Divisional Organization of The First National Bank ot Chicago, 
Joun M. Ducar Assistant Cashier the officers of each division are intimately acquainted with the activities, trends 


Wittiam E. Essen Assistant Cashier and problems of the industries on which they concentrate their efforts. 
Rosert H. Hacey {ssistant Cashier area : iat ‘ , z 
Division H, for instance, specializes in the financial affairs of investment 


dealers and stockbrokers, transportation systems, public utilities, warehouses and 
forwarders, and custom house brokers. Each of nine other divisions operates in 
its own specialized field. 

So, no matter what line of business you are in—no matter whether it is large 
or small — you and the group of officers of The First National Bank with whom 
you discuss your financial requirements thoroughly understand each other. 


And... you get better results when you talk the same language. 


Epwarp E. Brown, Chairman of the Board 
James B. Forcan, Vice-Chairman Homer J. Livincston, President 


Harotp V. AmMBeErG, Vice-President Huco A. ANpERSON, Vice-President 


Water M. Heymann, Vice-President HERBERT P. Snyper, Vice-President 


BUILDING WITH CHICAGO _ ‘ 
SINCE 1863 . The First National Bank of Chicago 


DEARBORN, MONROE AND CLARK STREETS 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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HROUGH an underground passage 

leading from Mount Clare to the 
Patapsco River, women and children sought 
refuge on ships when Baltimore was men- 
aced by approaching Indians after Brad- 
dock’s defeat in 1755. This passage and the 
room into which it opened are now boarded 
up, but otherwise Mount Clare appears 
much as it did in the 18th century. It is 
the only Colonial house within the city lim- 
its of Baltimore that has survived fire and 
commercial or suburban development. Bal- 
timore’s Park Board, present owner of the 
property, is responsible for its careful re- 
habilitation. To the Maryland Society of 
the Colonial Dames of America, which 
leases the house, belongs credit for restoring 
its authentic furnishings. 

Many articles now in Mount Clare orig- 
inally belonged to Charles Carroll, known 
by his own wish as the Barrister “because 
there are so many of my name in this town.” 
The house was built in 1754 by his father, 
Dr. Charles Carroll, Chyrurgeon, as he 
styled himself, a native of Ireland who set- 
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ONLY SURVIVING 


COLONIAL HOUSE IN BALTIMORE 


tled in Annapolis and acquired Mount 
Clare as a country home and base for ship- 
building operations. Though the Barrister 
was educated in England, Dr. Carroll re- 
minded him to “Fix your Eye for future Life 
in Maryland,” and here he returned after 
his father’s death in 1755. 

Like his father, the Barrister took an ac- 
tive part in local affairs but he rose to even 
greater prominence. Despite his grief at 
breaking with England, he threw himself 
wholeheartedly into the Colonial cause. As 
one of Maryland’s “seven most distin- 
guished patriots,” he lent his facile pen to 
writing important documents, including the 
state’s Declaration of Rights, and 
held many high offices. According 
to family legend, he was not among 
the signers of the Declaration of 
Independence only because he was 
incapacitated by an attack of gout. 

After being entertained at Mount 


Clare John Adams commented most F!RE 


appreciatively on the beautiful ter- 
races which still lead down to the 


river. In the hallway of the home hangs an 
oil painting of two other distinguished visi- 
tors, Generals Washington and Lafayette, 
pictured with the Barrister on the broad 
lawn which once stretched before the house. 

The Barrister’s wife was the former Mar- 
garet Tilghman, “a young lady of great 
Merit, Beauty and Fortune.” As their only 
children were twins who died 1n infancy, 
he left Mount Clare to James Maccubbin, 
his sister’s son, with the proviso that he 
adopt the Carroll name. The young man 
complied and for many years the property 
remained in the family’s possession. 

The Home, through its agents and brokers, és 


America’s leading insurance protector of Amer- 
ican bomes and the bomes of American industry. 


* THE HOME « 


Home Office: 59 Maiden Lane, New York 8, N. Y. 


bd AUTOMOBILE e MARINE 


The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 


Copyright 1950, The Home Insurance Company 
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A typical small business loan of 
the Commercial National Bank of 
Peoria, Ill. (see article beginning on 
page 7), is at work in the McBride- 
Shoff Machine Shop pictured here. 
A bank loan served to fund its trade 
debt and make possible the develop- 
ment of a new line. Sales volume 
has increased and the loan payments 
are being made as agreed. 


Cover Photo: Associated Photographers 
Peoria, Ill. 


The Road Ahead 


Accompanying the April 4th issue 
of “American Eagle,” staff letter of 
the American National Bank and 
Trust Company and ‘“Thirty- 
Three,” staff magazine of the Cen- 
tral Hanover National Bank & Trust 
Company for April, were reprints 
of the condensation of the book 
The Road Ahead, by John T. Flynn, 
which appeared in the February is- 
sue of “Reader’s Digest.’”’ The Edi- 
tors commented additionally as 
follows: 


From the “American Eagle’”— 

“We feel that this article is of such 
interest that we urge you to read it 
thoroughly and then pass it on to 
your friends.” 


From “Thirty-Three” — 

“Quite often we who are members 
of the banking fraternity are look- 
ing for material to answer the argu- 
ments put forth by those who favor 
a planned economy. This article 
gives us a Clear picture of what So- 
cialism can lead to.” 
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“] AGREE TO THIS constitution, 
with all its faults—if they are such 
—because I think a general Gov- 
ernment necessary for us and there 
is no form of government but what 
may be a blessing to the people, if 
well administered; and I believe 
further, that this is likely to be 
well administered for a course of 
years and can only end in despot- 
ism, as other forms have done be- 
fore it, when the people shall be- 
come so corrupted as to need 
despotic government, being incap- 
able of any other.” 

Here we have Benjamin Frank- 
lin’s word for it that we haven’t 
necessarily reached that stage in 
civilization in which we have been 
able to achieve, for the first time, 
a permanently established govern- 
ment of the people. Perhaps the 
greatest danger to our freedom lies 
in the widely held belief that we 
have in our own time done just 
that. We need to realize, as Frank- 
lin did, that, by demonstrating an 
utter incapacity for self-govern- 
ment, we may sometime find we 
have invited and accepted as neces- 
sary, some form of despotic govern- 
ment. 


What Price Freedom? 


In other words, the intelligence 
and integrity with which we assert 
our rights and prerogatives and as- 
sume our responsibilities as a free 
people will be the measure of our 
right to remain free and the pros- 
pect of our remaining free. 


There is no lack of evidence that 
the shape of things in Washington 
is pretty largely determined by the 
pressures applied by the folks back 
home, and that it is there that the 
need for corrective measures is 
greatest. 


Perhaps one of the most glaring 
current manifestations of that need 
lies in the adherence of our govern- 
ment to a program of farm price 
supports at levels which are en- 
couraging production of commodi- 
ties of which there are already huge 
and burdensome surpluses, at tre- 
mendous cost to the tax payer and 
the consumer—a course which can 
only lead to ultimate disaster. 
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By permitting this to go on, we’re 
simply asking for a thoroughly regi- 
mented agricultural economy, and 
banking and the rest of business 
in general will come in for their 
full share of regimentation in the 
process. 

Over against this we find here and 
there a revolt against the spoon- 
feeding tactics of our legislators, 
and it is heartening to note that the 
Florida Potato Council has recently 
gone on record before a senate ag- 
ricultural subcommittee with the 
following testimony: 

“Without a dissenting vote these 
people who produce most of Flor- 
ida’s commercial potato crop have 
indicated that they want to get 
away from any form of mandatory 
price support, and the regulations 
and regimentation to which such 
programs inevitably lead.” 

Another ray of light is shed by 
the April 10 T1rme’s story of Iowa’s 
largest onion and potato grower 
who is expressing strong opposition 
to all price supports and is urging 
his neighbor potato growers to join 
with him in an effort to stay out of 
the 1950 support program. 

The situation with reference to 
agricultural price supports is espe- 
cially mentioned because we are 
able to cite these pin-points of re- 
sistance as examples of the kind of 
thinking which is essential to the 
maintenance of our system of free 
enterprise. We must have more of 
it. 

One of the most effective pro- 
grams directed to that end that has 
come to our attention is that of 
The Citizens Foundation of Syra- 
cuse, N. Y. Cloud Wampler, Presi- 
dent of the Carrier Corporation of 
that city recently related “The 
Syracuse Story” to the New York 
Bankers Association in the course 
of an address entitled “The Great 
Illusion,” also referred to as “The 
Great Delusion,” and “the belief 
that Federal funds are free.” 

Mr. Wampler especially deplored 
the fact that the acceptance of the 
“something for nothing” philosophy 
was causing progressive impair- 
ment of the moral fibre of the 
American people, and The Citizens 
Foundation has addressed itself to 


the task of bringing about a re- 
jection of that philosophy and re- 
pairing the damage it has caused. 

The eight men, including Mr. 
Wampler, who formed the nucleus 
of what later expanded into an or- 
ganization of 131 members, worked 
for almost a year in developing a 
statement of principles that was ac- 
ceptable to them. (It finally evolved 
as the Statement of Principles and 
Purpose which is reproduced in full 
on page 38. The entire program of 
the Foundation is centered and 
based on this statement.) Separate 
committees have dealt with Com- 
munism, Church Cooperation, Em- 
ployee Education, Free Enterprise, 
Human Relations in Business, Local 
Government, Public Information, 
School Education, Taxation, Vet- 
erans, and Youth. The following is, 
perhaps, the most significant para- 
graph in the first annual report of 
the Foundation: 

“Not the least of the accomplish- 
ments of The Citizens Foundation 
during the past year has been the 
individual growth and understand- 
ing of the fundamental problems of 
freedom by the membership itself. 
Since each is a leader in one or 
more other organizations, The 
Foundation’s influence has thereby 
been spread in ever widening cir- 
cles through the community as the 
organization has grown.” 


The Way To Begin Is To Begin 


The business men of any com- 
munity in which there is no effort 
of this general nature under way 
can serve their own ultimate in- 
terests in no better way than by 
developing an organization which 
will meet the needs of their com- 
munity in this respect. An old Chi- 
nese proverb says, “A journey of a 
thousand miles begins with a single 
step.” Just a few consecrated indi- 
viduals gathered around a table can 
set in motion a vast chain of events 
which will give us all added as- 
surance of our ability to remain 
free. 


Editor 
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THE CHASE 
NATIONAL BANK 


OF THE CITY OF NEW YORK 


STATEMENT OF CONDITION, MARCH 31, 1950 


RESOURCES 
Cash and Due from Banks . 
U. S. Government Obligations. 
State and Municipal Securities . 
Other Securities 
Mortgages 
Loans 


Accrued Interest Receivable 


Customers’ Acceptance Liability 
Banking Houses 
Other Assets 


LIABILITIES 


epoats. « 2 6s kt 
Dividend Payable May 1, 1950 
Reserves—Taxes and Expenses 
Other Liabilities 


Acceptances Outstanding 
Less: In Portfolio 


Capital Funds: 
Capital Stock. 


(7,400,000 Shares-$15 Par) 


- $111,000,000.00 


Surplus... . : 
Undivided Profits . . ° 


189,000,000.00 
47,711,641.41 


$1,200,710,221.24 
1,655,931,638.17 
171,728,672.20 
125,300,747.93 
32,734,062.73 
1,379,484,664.53 
10,523,711.75 
16,593,906.63 
29,237,975.25 


11,192,097.82 
$4,633,437,698.25 


$4,224,989,652.25 
2,960,000.00 
14,513,444.14 
25,976,256.27 


21,470,965.60 
4,184,261.42 


347,711,641.41 
$4,633,437,698.25 


United States Government and other securities carried at $324,271,292.00 were pledged 
to secure public and trust deposits and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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A Positive 






Small Business 


By EDWARD F. REITER 


Vice President, Commercial National Bank 
Peoria, Illinois 


be done about our old friend, the 

small businessman. Every few 
years there develops a fear that he 
is about to be engulfed in the 
whirlpool of Big Business, and for- 
ever disappear from the American 
scene. The current wave of con- 
cern began at the end of the war, 
concurrently with the give-away 
programs, and curiously enough 
seems reaching a crescendo with the 
approach of elections. 


For several years now the future 
of our small business man has been 
viewed with alarm in government 
circles. It has been concluded that 
he is suffering from financial mal- 
nutrition, a malady commonly asso- 
ciated with lack of bank loans, and 
socialized credit is unanimously 
prescribed.: The ingredients of the 
eventual prescription remain in 
some doubt, but the bills now pend- 
ing in congress provide a plethora 
of formulae. Each of them would 
provide small business concerns 
with equity capital or long-term 
credit through some existing or 
newly established government 
agency. Direct government lending 
and the federal insurance of pri- 
vate bank loans are the most com- 
monly favored remedies. 

I think there may be some doubt 


|’ SEEMS THAT something has to 


Loan Program 
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The score: 863 small-term loans in six years totaling 
$2,000,000.00. One unrecovered loss of less than $1,000.00. 


that all the troubles of our small 
businessman stem from a shortage 
of capital, but let’s assume for the 
moment that what he needs is 
more credit, and that the private 
banks either can’t or won’t provide 
it. What then will be the end re- 
sult of this developing trend to- 
ward government insurance of 
bank loans? After all, each of us has 
a personal stake in the private 
banking system, and I think we 
would agree that its continued in- 
dependence is a desirable feature 
of a competitive economy. To me, 
the insurance of small business 
loans will inevitably tend to destroy 
this independence, and should the 
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guarantee principle ultimately be 
extended to larger commercial 
loans, the integrity of the banking 
system will be subject to a corre- 
spondingly greater deterioration. 
The assumption of risk in the fi- 
nancing of American business is 
basically our responsibility. If this 
responsibility is to be abdicated, we 
are simply asking for socialized 
credit and we had better prepare 





Above: Excavating And Road Building 


Mr. Moreland entered business upon his dis- 
charge from service in 1946, at which time he 
financed the purchase of the original equipment 
with a Commercial National loan, which was 
repaid as agreed. Larger loans followed with 
favorable results, and Moreland now carries 
substantial balances. 










Owners are Russell Wendland and William Chinuge. 


PEORIA PLASTIC COMPANY 





Prior to inception of business in early 1948, Wendland was a salesman 


of plastic materials, while Chinuge was a salesman for a wholesale drug firm. The bank's first loan facilitated the purchase of 
The bank recently approved a larger loan for the purchase of another molder, made 


the company’s original molding machine. 
necessary by rapidly expanding volume. The company's worth is steadily increasing. 








for the next short step to na- 
tional ownership of the banking 
system. 

Getting back to the subject of our 
concern, the small businessman, it 
may be argued that a liberalized 
credit policy will contribute im- 
portantly to his welfare, and that 
this advantage outweighs the im- 
plicit threat to the banking struc- 
ture. To me this premise is totally 
unacceptable. The government sub- 
sidy programs are designed to di- 
vide responsibility for small busi- 
ness loans between the banks and 
the government, so that the banks 
will be encouraged to rely on the 
guarantee in granting credit which 
they now consider unsound. It 
seems to me that such a division of 
responsibility will inevitably gen- 
erate unsound lending practices, 
and with them the promotion of 
inefficient and unwarranted busi- 
ness ventures. It should be remem- 
bered that the loss resulting from 
a defaulted loan is not confined to 
the Jending agency or its guarantor, 
but almost invariably involves a 
complete loss of the borrower’s 
equity. Since this often represents 
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the borrower’s entire savings, the 
potential waste of capital is con- 
siderable. Let’s not forget that the 
first loser in a bad loan is the bor- 
rower. 


Positive Action Will Forestall 
Government Intervention 


In my judgment government in- 
surance of small business loans is 
unnecessary and would be detri- 
mental not only to the private 
banks, but also to the economy as 
a whole. Yet some form of gov- 
ernment intervention cannot be 
avoided unless more bankers inter- 
est themsélves in the problem and 
take some positive action toward 
its solution. Despite the apparently 
contrary evidence afforded by sta- 
tistical analyses of bank loans, it 
appears that the banks have been 
somewhat apathetic to the credit 
demands of small business. In some 
areas definite programs have been 
formulated to provide’ capital 
credit for deserving needs, but there 
has been no consistency of purpose, 
and the sincerity of the banks has 
been subject to an understandable 
skepticism. To the sponsors of gov- 





ernment subsidy we must offer 
something more constructive. 

The historical antipathy of the 
banks toward capital credit was 
born of two theorems which were 
for many years regarded as in- 
contestable, and have only recently 
been considered subject to a certain 
amount of revaluation. 

, (1) All of a bank’s available 
funds other than its capital are 
borrowed from its depositors and 
are offset in its balance sheet by 
current liabilities. It should not as 
a matter of principle invest any 
considerable portion of them in as- 
sets which cannot readily be con- 
verted into cash. It must be liquid. 

(2) Because most of the bank’s 
funds are borrowed and must ul- 
timately be repaid, it should make 
no investment in which there is any 
strong possibility that a loss of 
principal will result. 

The experience with term lend- 
ing, which gained momentum dur- 
ing the war under the protection 
of “V” and “VT” guarantees, tended 
to prove that the granting of capi- 
tal credit is not inconsistent with 
the principle of liquidity This posi- 
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tion had, of course, all along been 
predicated on a self-induced blind- 
ness to the accepted theories under 
which bank funds are invested, or 
as seems more probable, on a dis- 
inclination toward credits which 
could not be shown to be self- 
liquidating without a bothersome 
study of the borrower’s prospects. 
The scientific approach to bank loan 
and investment policy, developed 
through painstaking analyses of 
maximum deposit fluctuation in 
periods of utmost stress, has never 
denied the bank’s right to place at 
least part of its funds in assets 
that will not be converted into 
cash within the interval of depres- 
sion or panic. If the alleged neces- 
sity for full liquidity is to be ac- 
cepted as a valid reason for deny- 
ing capital credit, the ownership of 
bank buildings, the granting of 
real estate loans and the purchase 
of unlisted municipal securities are 
equally unsound functions. 


Risk Of Loss Depends On 
Quality Of Administration 


The argument that private banks 
cannot extend capital credit to 
small businesses because of unusual 
risk seems almost equally fallacious 
or at least suspect. It is based on the 
high rate of small business discon- 
tinuance and the erroneous assump- 
tion that discontinuance is synony- 
mous with failure. Actually, it is 
not statistically evident that the 
rate of small business failure is 
higher than that of big business, 
nor that the inherent loss in such 
credits is excessive provided they 
are properly administered, and that 
responsibility is centered in the 
lending agency. As a matter of 
fact, the experience of the few 
banks which have been willing to 
explore this field has been uni- 
formly favorable. 

In April of 1944 the management 
of the Commercial National Bank 
of Peoria decided that the small 
business concerns of the _ bank’s 
community were entitled to a rea- 
sonable amount of capital credit, 
and that it should be provided by 
the bank rather than by some gov- 
ernment agency. A detailed pro- 
gram was formulated and submit- 
ted to the bank’s directorate, which 
gave its approval and unqualified 
support. The plan was built around 
the following basic policies. 


(1) There was allocated to the 
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EDWARD F. REITER 


program a specific fund of $250,000, 
or 10% of the bank’s capital and 
surplus. This relatively conserva- 
tive allocation recognized the un- 
certainty about potential losses, and 
by restricting the quantity of mar- 
ginal credit initially made avail- 
able through the program, assured 
directors and stockholders that the 
bank’s exposure would be reason- 
ably limited. 

(2) As a corollary to the theory 
of risk limitation we established a 
loan limit of $20,000 to any one 
borrower. In this manner diversi- 
fication would be obtained and dis- 
proportionate advances would not 
be granted a comparatively small 
group of borrowers. 

(3) It was determined that there 
should be accumulated from cur- 
rent earnings a loss reserve equal 
to 10% of outstandings. This re- 
serve is perhaps conservatively 
large, but it considers the lack of 
historical data which will permit 





an accurate estimate of potential 
losses in this type of credit. 

(4) The purposes for which 
loans would be made were defined. 
Generally speaking, they came un- 
der three headings: The establish- 
ment of a new business, the ex- 
pansion of an existing business and 
the acquisition of an interest in 
an existing business. Actually, the 
legitimate needs for bank credit on 
the part of small businesses differ 
from those of large concerns only 
in degree rather than in number. 


General Qualifications Of Borrower 


(5) The general qualifications to 
be required of the borrower were 
described. To express them as con- 
cisely as possible, he should have 
in addition to a satisfactory per- 
sonal reputation, adequate expe- 
rience either directly in the line of 
business contemplated or of an in- 
direct nature, indicating that he 
should be able to manage such a 
business. He should also have a 
reasonable portion of the necessary 
capital. 

(6) A maximum term of three 
years was designated. It was 
agreed, however, that under ex- 
ceptionally favorable circumstan- 
ces, terms might occasionally be 
lengthened to an extreme of five 
years. 

(7) A schedule of interest rates 
was established. Variable with the 
amount of borrowing, these rates 
are relatively high and are de- 
signed to recapture all costs direct 
and indirect, with a reasonable re- 
turn on invested funds. 

The Peoria trading area contains 
a population of about 150,000 and 
is characteristically industrial, al- 
though surrounded by agricultural 
territory deriving its income prin- 
cipally from grain farming and the 


Five Important Advantages Offered By This Bank's 
Plan For Loans To Small Business 


(1) It will preserve the independence of the banks in the commercial 


lending field. 


(2) It will serve the needs of small businesses within their own 


communities. 


(3) In accepting the full risk of credit extension, the banks will 
assume their proper responsibility, and sound lending practices will be 


promoted. 


(4) Capital credit will not be used to encourage the wasteful invest- 
ment of the small businessman's equity capital in unsound ventures. 


(5) A contingent liability to taxpayers will be avoided. 





feeding of livestock. From the in- 
ception of the program to March 
31, 1950 the Commercial National 
Bank had granted to small business 
concerns of this area 863 loans in 
the aggregate amount of $2,191,000. 
You will observe that the average 
loan has been approximately $2,500, 
and that these have been small 
business loans in the most strict 
definition of the term. The bank 
has sustained just two unrecovered 
losses amounting to less than 
$2,500. 

Over a period of six years the 
bank’s capital funds have grown, 
and with continuously favorable 
experience in the program, the 
amount of the small business loan 
fund has been increased until it 
now stands at $500,000, nearly all 
of which is in use. While terms 
usually exceed twelve months, the 
average maturity is accelerated by 
prepayments and by occasional 
single payment advances of rela- 
tively short duration. Based on the 


current rate of monthly cash 
collections the turnover of de- 
partmental funds now in_ use 





may be said to average twelve 
months. 

The nature of the businesses be- 
ing financed is too various to per- 
mit tabulation in this article. As 
you might suspect, they include vir- 
tually every type of business you 
will find in your own community. 
Our earnings have been fair, al- 
though not so high as those ob- 
tained from some other classes of 
loans, for this is necessarily a high 
cost operation. It requires follow- 
up and a genuine willingness to 
counsel with your customer when- 
ever he has a financial problem. 
Yet the success of the experiment 
cannot be measured without con- 
sidering those businessmen who 
have repaid their loans and are now 
building up balances in our bank. 
They are, we believe, firmly wed- 
ded to us. 

What can be done in Peoria can, 
of course, be done elsewhere. In 
lieu of government insurance I be- 
lieve that the A. B. A. should de- 
velop and package a comparable 
plan for making capital loans to 
small business. To be effective, such 






















































































NEWCOMB'’S BINDERY 


John L. Newcomb started his own business in December, 1947 after many years’ 
experience in the line. In order to reduce the expense of renting a paper-cutting 
machine from a competitor, he negotiated a loan enabling him to purchase one. The 


loan was fully repaid as agreed. 











a plan must meet two require- 
ments. It must meet the legitimate 
demand for this type of credit at 
the local community level, and it 
must permit the banks to assume 
the full risk without government 
insurance. It should take into con- 
sideration, furthermore, the tradi- 
tional arguments against capital 
lending by banks—the need for 
liquidity and the presumed element 
of extraordinary risk. 


Correspondent Banks Will 
Help With Excess Loans 


Another problem of special con- 
cern to the smaller banks will be 
the disposition of capital loan re- 
quests which exceed the bank’s in- 
dividual loan limit. Each bank par- 
ticipating in the program must be 
able to arrange with one or more of 
its larger correspondents the ac- 
ceptance of such “over-loans” on 
a clearly defined basis. The plan 
recently announced by the Chase 
National Bank provides a prece- 
dent for this use of the correspon- 
dent banking system and creates 
confidence that other large banks 
will be receptive to comparable ar- 
rangements with their bank cus- 
tomers. 


The effectiveness of such a pro- 
gram will, of course, depend on the 
extent of its acceptance by the 
banks. To obtain adequate accep- 
tance will require that the A. B. A. 
conduct an aggressive promotional 
campaign through State and County 
organizations, and through its 
usual publicity media. However, 
the present possibility of govern- 
ment intervention, with its express 
threat to the private banking 
structure, will lend timeliness to 
the effort. 


“Let me say as emphatically as I 
know how that bank supervisors are 
not predisposed unfavorably toward 
small business loans. We do insist, 
however, that they be set up soundly 
and supervised intelligently, just as 
in the case of consumer loans. If you 
hear any banker say that he does not 
make small business loans for fear 
of examiner criticism, you can be 
pretty sure that you are listening to 
one who is misinformed, weak, or 
incompetent.” —J. L. Robertson, 
Deputy Comptroller of The Cur- 
rency. 
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FIELD 
WAREHOUSING 


Warehouse Receipt Loans 
Against Inventory 


Holders of our warehouse receipts are protected 
by our experience, financial strength and well- 
established record of integrity . . . plus Fidelity 
and Warehouseman’s Legal Liability Insurance to 
one million dollars at any one warehouse. This 
insurance applies against loss or damage to the 
goods and also covers the validity of the bailment. 
Our Field Warehouse Service is a quality service 
. complete, economical and safe. 


x 


OPERATING OFFICES 


128 Jackson St., Albany 1, Ga. « Healey Bidg., Atlanta 3, Ga. « 60 State St., Boston 9, 
Mass. ¢ 14 Lafayette Square, Buffalo 3, N.Y. « 173 West Madison St., Chicago 2, 
Ill. ¢ Thomas Bidg., Dallas 1, Texas « National Bank Bidg., Detroit 32, Mich. « Roosevelt 
Bidg., Indianapolis 4, Ind. « 121 W. Forsyth St., Jacksonville 2, Fla. « 520 W. Seventh 
St., Los Angeles 14, Calif. « 39-45 No. Third St., Memphis 3, Tenn. « 404 St. Charles 
St., New Orleans 12, La. « 16 So. Broad St., Philadelphia 2, Pa. « Keystone Bidg., 
Pittsburgh 22, Pa. « 425 East 8th St., St. Paul 1, Minn. «© 235 Montgomery St., 


San Francisco 4, Calif. 


New York Terminal Warehouse Company 


25 SOUTH WILLIAM ST., NEW YORK 4, N. Y. 


May, 1950 
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This promotion kit was 


mailed to all banks 
APRIL Ist 


If by any chance yours hasn’t 
reached you, please write to 
W. H. Stetser, Vice President, 
American Express,65 Broadway, 
New York 6, N.Y. 
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Your American Express 
portfolio gives you 
ALL THESE SALES HELPS—FREE 


* Leaflets for statement enclosure 


AMERICAN EXPRESS * Blotters 


* Colorful placards and posters 


RAVELERS CHEQUES * Mats for newspaper advertisements 


* And many other effective items 


Select the items you want to use and send 
us orders for quantities you will need. 
There will be no charge. 
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CAPITALIZE THIS SUMMERS 


VACATION TRAVEL 


It seems as though everybody you meet is 
going to take a vacation trip this summer. 
By car, by train, by bus, by plane. People 
in all income brackets including clerks, 
mechanics, farmers. Soon they'll be start- 


NATIONAL ADVERTISING has prepared the way for YOUR LOCAL PROMOTION 


The 1950 promotion program presented in this 
portfolio.is being supported by one of the strong- 
est advertising efforts ever expended for travelers 
cheques since American Express originated the 
idea in 1891. 

To help you reap full benefit from the upswing 
in summer vacation travel, American Express ad- 
vertising is being greatly intensified this spring and 
summer. Big-space insertions appearing frequently 
in a long list of leading magazines are reaching— 
and will continue to reach—the largest audiences 
ever developed by travelers cheque advertising. 


enemy. 0. 0 
etd pray oe eran ere 


most won acct 
AO 


ing a mass vacation migration that promises 
to exceed 1949’s record summer travel 
movement. They'll be carrying millions of 
dollars —all will be potential purchasers of 
American Express Travelers Cheques. 


This completely integrated program of sales aids 
is another example of aggressive American 
Express promotion. It is timed to help your bank 
capitalize the coming peak in vacation travel 
when national advertising is exerting its greatest 
influence in your behalf. 

Order the sales helps in quantities you can use 
to best advantage. There’s no charge for the ma- 
terial. And your customers will thank you for 
bringing them into your bank and supplying 
them with the cheques that give them the ulti- 
mate in protection, convenience and service. 


AMERICAN EXPRESS 
TRAVELERS CHEQUES 


MOST WIDELY ACCEPTED CHEQUES IN THE WORLD 


























“Timelock” Investing Pays 


By EDMUND H. DAVIS 


Statistical Department Manager 


John Nuveen & Co., Chicago, Ill. 


In planning your investments for maximum yield and safety, as in setting 


the timelock on your vault, you must decide in advance the exact time 


modern vault its timelock. To- 
gether they give bank man- 
agement more peace of mind than 
any circumstance since the exter- 
mination of the larcenous Jesse 
James. Sometimes, however, the 
loss that a financial institution could 
suffer from armed robbery is over- 
shadowed by “losses” every day, 
including Sundays and legal holi- 
days, from unsatisfactory invest- 
ment methods. 

The investment portfolio which, 
due to lack of adequate planning 
and faulty operation, results in ulti- 
mate inability to take full advan- 
tage of changes in demand for loans 
or interest rate levels, while at the 
same time not producing a substan- 
tial rate of return with safety, is 
costly to the bank in terms of lower 
than necessary net earnings. 

Such “losses” (which are, of 
course, profits that could be SAFE- 
LY earned but aren’t) are the more 
unfortunate because absolutely un- 
necessary! 


Any bank’s investment portfolio 
can have a relatively unsuccessful 
record without the proportionately 
greater safety against interest rate 
changes and other contingencies 
that would be indicated by a low 
rate of return. The officer in charge 
need only to follow methods which 
well could be termed the “free- 
style” system of investing—so often 
tried, and as often found wanting. 

Let’s glance at some of the re- 
quirements for free-style investing. 
First and foremost, it is indefinite 
as to type of investment and ma- 
turity period. Secondly, it must 
lack consistency and be opportun- 
istic in character, with its over-all 
objectives changing at least quar- 
terly. Thirdly, the purchase or sale 
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F ACH BANK has its vault and each 





when assets shall be readily available for use. 


of the items comprising the port- 
folio must be dependent on inade- 
quate records, rumors of what 
neighbor institutions are doing or 
not doing, and the hearsay of self- 
styled investment experts. Lastly, 
there should be overtones of crys- 
tal-gazing into the probable long, 
short, and intermediate trends of 
interest rates, and the daily changes 
in Federal monetary management 
policies. The over-all “fit”? of these 
free-style policies can be even less 
satisfactory if little attention is paid 
to tailoring them for the particular 
needs of the individual bank. 

Are these comments too harsh? 
Well, perhaps they are somewhat 
exaggerated — but with the laud- 
able purpose of attracting and hold- 
ing your attention, for unless you 
already follow a “timelock”’ invest- 
ment plan for your bank’s portfolio, 
today is the day to begin—to ob- 


How To “Timelock’’ Your 
Investment Portfolio 


1. Decide optimum proportion of 
loans to deposits. 

2. Decide optimum proportion of 
cash to deposits. 

3. Subtract both from deposits 
plus net capital to obtain proportion 
available for investment. 

4. Determine general quality of 
investments required. 

5. Decide upon a maturity cycle. 

6. Decide upon type of invest- 
ment, particularly with reference to 
tax exemption. 

7. Adopt “‘roll-over’’ principle. 

8. Obtain reasonable assurance 
from supervisory authorities that 
plan is acceptable. 


9. If loans in optimum amount 
decided upon are not available, the 
excess should be appropriately in- 
vested. 








EDMUND H. DAVIS 


tain peace of mind in every case, 


and increased investment return 
with safety. 
The preferred and_ practical 


method of solving a bank’s invest- 
ment portfolio problems can best 
be described as the “timelock” 
method, which merits the consid- 
eration of every bank officer and 
director. The basis of “timelock- 
ing” a portfolio is as simple as the 
setting of the timelock on your 
vault! 


In both cases, you must plan in 
advance — decide the exact time 
when assets shall be READILY 
available for use. 


Placing first things first, the 
bank’s management must decide the 
optimum proportion of loans to de- 
posits, assuming that the bank could 
obtain as high a volume of loans 
of adequate quality as it chose to 
make. Perhaps the proportion will 
be one-third, or 40 per cent; prob- 
ably not over 50 per cent of de- 
posits. Then a decision must be 
reached as to the optimum propor- 
tion of cash to deposits to be re- 
tained as a primary reserve. The 
difference between those chosen 
percentages (the per cent of loans 
to deposits, plus the per cent of 
cash to deposits) and 100 per cent 
of deposits, plus net equity, is, of 
course, the proportion of assets that 
shall be invested. 


Table No. 1 demonstrates the ap- 
plication of the above comments to 
a hypothetical $10,000,000. On the 
basis of this illustration, it is evi- 
dent that the primary reserve con- 
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ANOTHER 
CONTINENTAL | ols 
SERVICE 


Save time 
unscrambling 


aa, overlapping endorsements 


NE of our men had trouble reading overlapping 
O check endorsements, as everybody does. He did 
something about it. This simple Endorsement Viewer 
which he developed has saved a lot of time for a lot 
of people at the Continental Illinois. 

In line with our custom of making ideas available 


Red screen reveals 


Ar to our correspondent banks, we sent Endorsement 
lve stamp 


Viewers to them. Their approval has been wide- 
spread and outspoken. 

Now we are pleased to offer the Endorsement 
Viewer to any banker desiring it. We like to be helpful. 
A request on your letterhead will bring your Endorse- 
ment Viewer promptly, without cost or obligation. 


Blue screen reveals 
red stamp 


CONTINENTAL ILLINOIS NATIONAL BANK 


and Trust Company of Chicago 
Chicago 90, Illinois 


MEMBER FEDERAL DEPOS it INSURANCE CORPORATION 
May, 1950 15 











‘To have uninvested secondary reserve funds on hand necessarily 
would imply that the management is speculating that bond prices 
will be lower some time in the future than at present." 





sists of $2,500,000 of cash and the 
secondary reserve of $4,100,000 of 
investment securities. These goals 
are easily attained; whether the 
bank can obtain and retain $4,000,- 
000 of loans of the quality desired 
is another matter, to be discussed 
later. 

The next step is to determine the 
general quality of the investments 
to be made. Will average quality 
be medium, good, or high? In no 
case, of course, would any portfolio 
investment be purchased if man- 
agement doubted for an instant that 
principal and interest thereon 
would be paid promptly when due. 
The question here is merely the de- 
gree of safety desired. In other 
words, if medium quality state 
bonds are desired, then State of 
Arkansas would fill the bill; if good 
quality, then State of Tennessee; 
State of Massachusetts obligations 
would be in the high-quality clas- 
sification. 

And what about the maturity 
cycle? Will it be ultra-conserva- 
tive at a five-year maximum; nor- 
mal with a ten-year maximum; or 
will it have a twelve-or-fifteen- 
year maximum, because of special 
circumstances, perhaps? 


Policy-Determining Factors 


These questions are fundamental, 
and the proper answers for your 
bank must be based on the type of 
business it does, its tax bracket, the 
level of income desired to be main- 
tained, and the risk-assets-to-capi- 
tal-surplus ratio recommended by 
your examining authorities. 

Next is the problem of selecting 
type of media that shall comprise 
your investments. Will investment 
be confined to Governments? Will 
the portfolio contain Governments 
and Municipals? Or will Corpor- 
ates, including railroad mortgages 
and equipment trust certificates, 
also be added to the portfolio? The 
inclinations and abilities of bank 
management, as well as the institu- 
tion’s tax bracket, will be determin- 
ing factors, the latter being very 
important. 

Generally, if taxable income is 
below $25,000, and the trend of 
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taxable earnings is stable or down- 
ward, then the tax-exemption af- 
forded by Municipals usually is 
relatively unimportant and the in- 
vestment portfolio might as well 
consist of Governments. If the tax 
bracket is 53 per cent ($25,000 to 
$50,000 taxable income), or 38 per 
cent (over $50,000 taxable income), 
or is likely to reach those levels 
during the next ten years, Munici- 
pals should be included because of 
their advantages of: 


1. Federal tax-exemption of in- 
terest (see the April issue of 
Bankers Monthly); 

2. Availability in one-to-fif- 
teen-year maturities; 

3. Characteristically high safety 
factor and geographical di- 
versification (see February 
issue of Bankers Monthly). 


If the bank’s taxable income is 
above $50,000 and the staff includes 
statistical and analytical personnel 
familiar with industrial, utility, and 
railroad obligations, their maturi- 
ties and their markets, then Cor- 
porates could safely be added to the 
Governments and Municipals of the 
investment portfolio. 

When all of these factors have 
been considered and definite de- 
cisions reached by management, 
this over-all investment plan 
framework must be written down 
as a permanent, definite guide, but 
subject to reconsideration and 
amendment. It also is advisable to 
obtain reasonable assurance from 
State and Federal examining au- 
























Add Net Capital Accounts ............ 


Estimated Maximum Loans 





oe a ry 4,000,000 
Estimated Maximum Cash 
OSD src cahensccue® 2,500,000 
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AVAILABLE FUNDS FOR IN- 

















DE RING 5. 5 Sikoiss cbarciihavucveiss $10,000,000} (100%) 
Capital Accounts ......... $ 800,000 | 
Less Furniture and Fixtures, 

Buildings, ete. ........... 200,000 


RT eT Oe Se ee $10,600,000) (106%) 


VESTMENT (per plan) ........... $ 


thorities that your plan is accept- 
able, just as the specifications of a 
proposed new building must be ac- 
ceptable to the community zoning 
and building inspection authorities 
where it would be constructed. 


Planning Pays 


Does this suggested plan of pro- 
cedure seem unnecessarily cumber- 
some? Not when you consider that 
your over-all investment plan— 


1. will, in large part, govern the 
handling of a substantial 
part of all of your earning 
assets; 


2. need be reconsidered only at 
rather long intervals; 


3. probably didn’t require much 
more time in_ preparation 
than that $500-loan renewal 
problem for Customer Jones, 
who apparently isn’t quite 
as good a business manager 
as you originally believed 
him to be. 

For the purpose of demonstra- 
tion, it will be assumed that this 
$10,000,000-bank— 


1. will invest its $4,100,000 
secondary reserve in good- 
to-high-quality bonds; 

2. has taxable annual income 
of more than $25,000: 


3. will adopt a maturity cycle 
of ten years. 


Only the third assumption listed 
above needs amplification. There is 
no doubt that the secondary reserve 
must always be fully invested. The 
first reason for that statement is 
that the management already has 
agreed that $2,500,000 of cash is an 
adequate primary reserve. Second- 
ly, to have uninvested secondary re- 
serve funds on hand necessarily 
would imply that the management 


TABLE No. 1 





PERCENTAGE OF 
Tora Deposits 





600,000} ( 6%) 





( 40%) 


( 25%) (primary reserve) 
6,500,000) ( 65%) 





4,100,000! ( 41%) (secondary reserve) 
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M. odern Bank Counters Streamline Service at the 


Newest Branch of the 
American Security & Trust Co. 
of Washington, D. C. 


Modern styling . . . space-saving func- 
tional design . . . the most efficient meth- 
ods of customer service — it’s no wonder 
Remington Rand's modern bank count- 
ers were selected for the new Woodley 
Park Branch of the American Security 
and Trust Company. 

One glance at the counter arrange- 
ment tells customers instantly that 
they're dealing with an efficiently oper- 
ated bank. Everything the tellers need 
is right at hand for the fastest service 
possible. Yet the arrangement is unclut- 
tered . . . saves space to give a neat, 
orderly appearance — no unnecessary 
return working counters and locked-in, 
caged tellers. 

Each commercial teller has two bank 
pedestal units, for currency, coin and 
checks. Standing or sitting, there’s com- 
fortable knee-space between the units. 
Behind the tellers is an auxiliary counter 


STYLED . sem 


which provides both additional work 
space and cupboard space beneath for 
supplies. The deal shelf is the lift-up 
type, with deal plates made of service- 
able black carrara glass. Linoleum cov- 
ered counters have rounded partitions 
between each teller... . All these indi- 
vidual features are blended into one 
well-planned unit that adds immeasur- 
ably both to the appearance and the 
smooth operation of the bank. 


Counters Designed To Fit Your Needs 
Remington Rand counters are avail- 
able to meet any need .. . harmonize 
with any bank design. To learn what 
can be done to modernize your bank, 
consult our local representative and his 
confidential manual on Bank Counters. 
Or write to Management Controls Ref- 
erence Library, Room 1361, 315 Fourth 
Ave., New York 10. 


Copyright 1950 by Remington Rand Inc 


Remington. Rland tHE FIRST NAME IN BUSINESS SYSTEMS 


May, 1950 
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TABLE No. 2 


NaME 


Coupon 
Rate 


Due Net Yie.p 





Imperial Irrigation District, California, 
Revenue 

Bay Co., Florida, Special Tax S/D No. 1 

City of Barstow, California 

City of Camden, New Jersey 


City of Mobile, Alabama, Tunnel Revenue 
Cook County, Illinois, School District No. 88 ... 


Westside Union School District 
County), California 


City of Miami, Florida 


(Los 


New York City, N. Y. ....... sbbsantans 
| City of Lafayette, Louisiana, Util. Rev. . 
Washington Suburban Sanitary District, Md. ... 


City of Knoxville, Tennessee 


State of Arkansas ................+++00- 
City of Corpus Christi, Texas .......... 


is speculating that bond prices will 
be lower some time in the future 
than at present. 


There is no basis for any argu- 
ment that speculation might be de- 
sirable in bank management, either 
in theory or in practice. There has 
never been any successful method 
of regularly anticipating interest- 
rate movements, even in a “free” 
market; and Federal management 
of the money market makes crys- 
tal-gazing even more hazardous. 
About the only conclusion that 
might logically be reached is that 
Federal controls will be maintained 
for as long a time as possible. In- 
asmuch as the primary purpose of 
such controls is to stabilize inter- 
est rates at a low level, the possi- 
bility of a sharp rise in interest 
rates soon is remote. Therefore, the 
holding of secondary reserves in 
cash in the expectation of being 
able to purchase bank-quality 
bonds soon at substantially lower 
levels would appear to be an un- 
sound policy. 


Waiting For Market Dips 
Doesn't Pay 


If the management hopes to take 
advantage of such minor dips in 
bond prices as are provided by the 
price fluctuations allowed by the 
government, it should know that— 


1. the breadth of such changes 
is nominal, except in the dis- 
tant maturities believed to be 
unsuitable for bank invest- 
ment; 


2. the loss in interest from idle 
funds during the waiting 
period largely will offset 
lower bond cost, even if the 
bank’s management actually 
did guess correctly the time 


Electric 
1-1-54/52 |1.50% 
1-1-53/54 |1.90 and 2.00 
2-1-53/54 |1.50 and 1.70 
7-1-53 


1 
11-1-54 
12-15-54 2: 
Angeles 
3-1-55/56 
7-1-55 
10-1-55 
11-1-55 
12-1-55 
2-1-56 
5-1-56 
1-15-57 
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when the lowest price level 
had been reached. 
Successful investors (as differen- 
tiated from speculators), both insti- 
tutional and individual,“long ago 
adopted the “roll-over” principle 
of investment as the only complete, 
foolproof method of avoiding the 
certain penalties of speculating in 
the bond markets. For a ten-year 
roll-over, as demonstrated here, ten 
per cent of the secondary reserve 
will mature in each of the next ten 
years. 


The automatic annual run-off (or 
maturity) of the secondary reserve 
provides the investor with the op- 
portunity of reinvesting regularly 
at whatever the then going rate of 
interest might be. In this way, the 
investor always obtains an average 
return equal to the average yield 
for the longest maturity permitted 
by the cycle he already has se- 
lected. 

By no other means is he likely to 
obtain a yield equal to the average; 
actually, the possibility of guessing 
incorrectly the trend of interest 
rates is great, and a below-average 
yield readily could result from hap- 
hazard “hunch” buying and selling 
(free-styling). This is true because, 
if for no other reason, the free- 
styler does considerable trading 
through which he loses the market 
spread and incurs the expenses of 
the transactions. 

The next decision is almost au- 
tomatic: the fact that the bank is 
in the 53 per cent or 38 per cent 
tax bracket means that Municipals 
will be included in the secondary 
reserve. The proportions of Gov- 
ernments and Municipals compris- 
ing the secondary reserve should 
depend largely upon the tax factor 


and the availability of good and 
high-grade Municipals suitable for 
bank investment in the maturity 
range selected. 


For purposes of demonstration, it 
has been assumed that 50 per cent 
of the secondary reserve will be 
invested in one-to-five-year matur- 
ity Governments, and the balance 
in six-to-ten-year Municipals. 
There is, of course, a wide choice 
of items within these maturity 
ranges. Items shown in Table No. 2 
have been selected from published 
offerings, as of February 27, 1950, 
and are, it is believed, good-to- 
high-quality Municipals that are, 
furthermore, included in the “gen- 
eral market” category. This means 
that they all are nationally known 
and that investment brokers and 
bankers in any large city should al- 
ways be in a position to bid for 
them at any time the bank’s man- 
agement might require. In other 
words, they are marketable. Their 
liquidity characteristics also are 
good, the more so because of the 
relatively short maturity of the list. 
As is the case with all bonds, Gov- 
ernments, Municipals, and Corpor- 
ates alike, the nearer the due date, 
the greater the degree of liquidity. 


The End Result 


In summary, this list will provide 
a secondary reserve having all nec- 
essary elements of marketability, 
liquidity, and proper maturity roll- 
over. Its quality averages between 
good and high, the safety factor is 
paramount, AND net return is sub- 
stantially greater than would ac- 
crue from a list comprised entirely 
of Governments. 


The final problem to be attacked 
here is this: What action should be 
taken if the management of this 
$10,000,000-bank is unable to reach 
and maintain its goal of $4,000,000 
of loans? 


Suppose there actually are only 
$3,000,000 of loans of the quality 
required? What should be done with 
the $1,000,000 balance. There would 
appear to be even less reason to 
keep idle the cash allocated for 
loans that couldn’t be made, than 
there was to permit part of the sec- 
ondary reserve to be uninvested. 
Management already has agreed 
that this $4,000,000 shall not be kept 
in cash for primary reserve or 
added to secondary reserves. All 
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February 13, 1866 — The Clay County Savings Bank, Liberty, Missouri 


The town square of Liberty, Missouri, was almost 
deserted that cold February day in 1866. Only 
the Cashier and his son were at the Clay County 
Savings Bank ... when in strode four men 
bundled in blue overcoats and mufflers, with 
holsters strapped to their waists. 

Suddenly the amazed bankers were looking 
down one robber’s gun barrel. Whipping out a 
dusty wheat sack — the other three swept gold, 
silver, bills and bonds off the vault shelves. . . 
then slammed its door shut on the terrified 
Cashier. 

Outside, six more bandits wheeled their horses 
like cavalry preparing for a charge. Remember- 
ing recent Civil War guerrilla raids, bystanders 
dived for cover . . . all but one young boy, a 
student from nearby William Jewell College. 
As the robbers ran out and hoisted the heavy 
sack across a saddlehorn, he watched frozen with 
fear .. . then turned to run, just as the ten riders 
spurred toward rutted Franklin Street. 

One bandit pulled up his bay horse, aimed, 
fired. The boy stumbled, crumpled under three 
more shots. His books and papers were carried 
far by the wind . . . before terrified citizens crept 
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out to find the first victim of the first 
bank robbery in the United States. 


* * * 


Today, due to modern protective devices and scien- 
tific methods of crime detection, the bank bandit operates 
against far heavier odds than did his hard-riding, six- 
shooting predecessor. The fact 1s, however, that he 
still operates, often successfully, and that the only truly 
reliable safeguard against such a loss possibility is proper 
and adequate insurance. 

A good insurance program, properly planned and 
maintained, 1s proof against financial loss, not only from 
armed robbery, but from other hazards as well — em- 
bezzlement, fire, and liability, to name but a few. Such 
a program is provided by the A&tna Plan of Risk and 
Insurance Analysis for financial institutions. Ask your 
local A&tna Representative for details about this proved, 
accurate system of organized financial protection. 
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AEtna Casuatty AND Surety Company 


The Aina Life Affiliated Companies write practically every form of insurance and bonding protection 


LIFE AND CASUALTY 
42«na Life Insurance Company 
Etna Casualty and Surety Company 


Hartford 15 Connecticut 


FIRE AND MARINE 
Automobile Insurance Company 
Standard Fire Insurance Company 





right—if it can’t be loaned, it should 
be invested. 


In what? In a large bank, perhaps 
the unused portion of the loan allo- 
cation would be invested in medi- 
um-grade, short-maturity Corpo- 
rates and Municipals. However, 
this $10,000,000 bank could well 
consider seriously the alternatives 
of investing it entirely in medium- 
quality one-to-five-year Municipals 
or good-quality ten-to-fifteen-year 
Municipals. Why? Because of the 
relative scarcity of short Corporates 
and the fact that the return on the 
$1,000,000 should approach as 
nearly as possible (WITH SAFETY) 
the net return if the same amount 


APPROXIMATE 
Par VALUE 


Treasury Bonds 


S. Treasury Bonds ...... 


s. Treasury Bonds 
S. Treasury Bonds 


Subtotal 


| State of California 

| State of Michigan 

| State of Massachusetts 
| State of Mississippi 

| City 


| State of New York 


DescriprioN or Bono Issue 


ee RE is 0G viaiks Su cde aclkew ese uusou ane 
1. S. Certificates of Indebtedness 


of Baltimore, Maryland 


had been loaned, as was intended. 
Therefore, for income replacement, 
plus ready availability (quick run- 
off), if the hard-to-get loans finally 
do show up, it appears reasonable 
to look at Municipals of only 
slightly lower quality (but with 
considerably higher yield) than 
those selected for the secondary re- 
serve. The reduction in quality is, 
of course (and this is very impor- 
tant), compensated for by the 
shorter maturity of the bonds. 
Such a list of Municipals (to re- 
place loan income insofar as pos- 
sible) might well include the items 
noted in Table No. 3 All of the 
items in this list probably will not 
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| City of San Francisco, California 


State of Iowa 

| State of North Carolina 
| State of Pennsylvania 
State of West Virginia 
State of North Dakota 
Franklin County, Ohio 
State of Washington 


State of Illinois 
Cook County, Illinois 


State of Arkansas 


State of Delaware 


State of Louisiana 


Subtotal 


Grand Total 
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City of Shreveport, Louisiana ..................000- ’ 
Be SE ee rr rer rm 


City of Richmond, Virginia 


City of Los Angeles, California 

Denver, Colorado, School District 

City of Boston, Massachusetts ................-206- 
Port of New York Authority, N.Y. .......2....<00 
City of New Orleans, Louisiana 

Washington Suburban Sanitary Dist., } 

Omaha Public Power District, Nebr. ............... 
City of Seattle, Wash., Lt. & Pwr. Rev. ............. 
SE NN OTE sa ke wood daw) Wad cee cened ee 
City of Detroit, Michigan . ‘ 
City of Chicago, Illinois, Wtr. Rev. ................ 2Y, 
State of Illinois ........... 
City of Minneapolis, Minnesota 

Maryland State Roads Commission 

Metropolitan Water Dist. of So. Calif. ............. 


Boston Metropolitan District, Mass. ............... 
Washington Suburban Sanitary Dist., Md. .......... 4 
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3% 
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be as familiar to bank investors 
generally as the group of Municipals 
comprising the secondary reserve. 
They are, nevertheless, of medium 
to good quality and of short matur- 
ity, fully suitable, it is believed, for 
bank investment. The average yield 
from this group would be approxi- 
mately double the net yield (after 
38 per cent tax) from Governments 
of somewhat longer maturity. 


The possible alternative for re- 
placement of loan income is the 
purchase of ten-to-fifteen-year ma- 
turity Municipals of good-to-high- 
quality, similar to the items of the 
secondary reserve. This - action 
would result in a level of earnings 
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THE NATIONAL CITY BANK 


OF NEW YORK 


Head Office * 55 WALL STREET + New York 


Condensed Statement of Condition as of March 31, 1950 


ASSETS 

Cash, Gold and Due from Banks........... 
United States Government Obligations. .. 
Obligations of Other Federal Agencies 
State and Municipal Securities......... 
Other Securities. eran 90,084,205 
Loans and Discounts. Penns 1,375,617,474 
Real Estate Loans and Securities 511,471 
Customers’ Liability for Acceptances. . 19,676,260 
Stock in Federal Reserve Bank. aS ies 7,500,000 
Ownership of International Banking Corpora- 

tion. sg Sebiraedieaiad cher aeelk dale Peckiwe 6 7,000,000 
Bank Premises. PES ee eer 27,037,192 
Other Assets............ itakiaiercad pies 3,105,508 

Ne bil Hanson Cemacinade hus eees $4,909,931, 502 


$1,182 ,660,092 
1,769,175,004 
33,208,689 
394,355,607 


LIABILITIES 
Deposits. . Re eT Tee 
Liability on . Acceptances and Bills. -$30,22 7,019 
Less: Own Acceptances in Port- 
WO oc cua ctacccce Gieeeee 
Due to Foreign Contrat Banke 
(In Foreign Currencies) 
Items in Transit with Branches....... 


$4,519,348,370 


20,703,537 
7,529,400 


22,435,999 


Reserves for: 
Unearned Discount and Other Unearned 
Income. ; , 8,507,073 
Interest, Taxes, ‘Other Accrued Expenses, ete. 26,344,128 
Dividend. ee eee rer er ee 2,635,000 
Capital. . feces _$124,000,000 
(6,200 000 Shares @ $20 Par) 
Surplus...... sevcee canes aCe 


Undivided Profits. 52, 427, 995 302,427,995 


Total. . Ee ee $4,909,931,502 


Figures of Overseas Branches are as of March 25, 1950. 


$323,405,362 of United States Government Obligations and $7,936,300 of 
other assets are deposited to secure $237,155,567 of Public and Trust Deposits 
and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 
> 


The foregoing statement does not include the figures of: 


CITY BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 


Affiliate of The National City Bank of New York for separate 
administration of trust functions 
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DIRECTORS 


WM. GAGE BRADY, JR. 
Chairman of the Board 


W. RANDOLPH BURGESS 
Chairman of the Executive 
ommittee 
HOWARD C. SHEPERD 
President 


SOSTHENES BEHN 
Chairman, International 
Telephone and Telegraph 
Corporation 

CURTIS E. CALDER 
Chairman of the Board, Electric 
Bond and Share Company 


GUY CARY 
Shearman & Sterling & Wright 

EDWARD A. DEEDS 
Chairman of the Board, The 
National Cash Register 
Company 

CLEVELAND E. DODGE 
Vice-President, Phelps Dodge 
Corporation 

L. M. GIANNINI 
President, Bank of America 
National Trust and Savings 
Association 

JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 


WILLIAM H. HOOVER 
President, Anaconda Copper 
Mining Company 

AMORY HOUGHTON 


Chairman of the Board, 
Corning Glass Works 


ROGER MILLIKEN 
President, Deering, Milliken & 
Co. Incorporated 

FREDERICK B. RENTSCHLER 
Chairman, United Aircraft 
Corporation 

GERARD SWOPE 
Honorary President, General 
Electric Company 

REGINALD B. TAYLOR 
Williamsville, New York 


ROBERT WINTHROP 
Robert Winthrop & Co. 
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comparable to the earnings from 
the short-maturity list of medium 
quality, it being understood that 
the investor merely would be trad- 
ing the greater liquidity factor of 
the short-maturity list for the 
somewhat higher quality factor of 
the longer-maturity list. 

It is recognized, of course, that 
the comments and policy recom- 
mendations discussed here probably 
will not be a tailor-made “fit” for 
many banks; only _ generalized 
statements of policy could be 
widely applicable without altera- 
tions, and such statements would 
be of little demonstrative value. 


Rather it has been the purpose 
here to reach the “brass-tacks” 
level of discussion, using actual 
bond offerings to meet specified 
conditions as set up for this $10,- 
000,000 bank. In so doing, it is the 
expectation that the management 
of any bank with investment prob- 
lems of the general character speci- 
fied will be able readily to adapt 
the recommended methods to its 
particular operating conditions. 


Statutes are mere milestones, tell- 
ing how far yesterday’s thought had 
traveled; and the talk of the side- 
walk today is the law of the land. 
With us, law is nothing unless close 
behind it stands a warm, living pub- 
lic opinion.— Wendell Phillips. 
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S. L.A. Offers Bibliography 
On The Government Bond Market 


Are you keeping up-to-date on 
government fiscal policies, on the 
government bond market? Do you 
try to keep informed on current de- 
velopments to guide you in handling 
your bank’s government bond ac- 
count? The Financial Group of Spe- 
cial Libraries Association presents 
the following bibliography for 
bankers who want to gauge their 
own portfolio policies by knowing 
what others are thinking and by 
what is happening currently in the 
money market and the government 
securities market. 


Sources of Information 


Washington Information on United 
States Government Securities 
Theodore R. Goldsmith, Inc., National Press 

Building, Washington 4, D.C. $50 a year. 

A fortnightly Washington report- 
ing service that is devoted exclu- 
sively to matters affecting the mar- 
ket for United States government 
securities, changes in government 
finance and credit policies, new 
methods of government financing, 
etc. The location of the Goldsmith 
office in Washington gives the ed- 
itor the advantage of being close to 
the policy making agencies of the 
government, of reporting develop- 
ments in the field of government 
finance, and of reflecting opinions 
of those making policies. 


Reporting on Governments 


Reporting on Governments, Inc., 1 University 
Place, New York 3, N. Y. $45 a year. 


A weekly news service on United 
States government securities. Sylvia 
F. Porter, the editor, has earned a 
reputation of being a keen analyst 
of the field of government finance 
and the government bond market. 
She maintains close contacts with 
Washington developments, and her 
headquarters in New York places 
her in a position to reflect and re- 
port opinions of those dealing in 
government: securities. 


Commercial and Financial Chronicle 


William B. Dana Company, 25 Park Place, New 
York 8, N. Y. $35 a year. Two issves weekly. 


The Thursday issue presents a 
broad coverage of financial and 
business news. It features talks 
made throughout the country by 


leaders in their respective fields on 
a wide range of topics. Articles and 
speeches that have any bearing on 
the government bond market are 
reported and many times are given 
in full. The weekly column, “Our 
Reporter on Governments,” gives 
current information and _ reflects 
opinions of market developments. 


American Banker 


American Banker, Inc., 32 Stone Street, New 
York 4, N. Y. $15 a year. 


This daily banking newspaper is 
a valuable source of information for 
every banker, for it supplies news 
of pending legislation, government 
activities affecting banks, new ac- 
tivities of banks, and personal news 
of bankers. Trends in the govern- 
ment bond market are given con- 
cisely and speeches pertaining to 
government finance and its relation 
to the bond market are noted in 
condensed forms. This newspaper is 
a time-saver for bankers for it 
gives brief, up-to-the minute news 
reports. 


Statistical Sources 


Federal Reserve Bulletin 


Board of Governors of the Federal Reserve 
System, Washington 25, D. C. $2 per year. 
Monthly. 


This bulletin contains selected 
data on government securities as 
well as frequent discussions on the 
government security market and 
monetary and credit conditions. 


Federal Reserve Charts on Bank 
Credit, Money Rates, and Business 
Board of Governors of the Federal Reserve 


System, Washington 25, D. C. $6 a year. 
Monthly. 


This publication presents graph- 
ically data on government security 
yields in recent years, comparisons 
with corporate and municipal bond 
yields, government debt and debt 
ownership. It also contains a wealth 
of related information on _ vari- 
ous aspects of the money supply, 
money rates and security markets, 
bank and other credit, business fi- 
nance, and business conditions. 


Treasury Bulletin 


U. S. Treasury Department, Washington 25, 
D. C. Free. Monthly. 


This bulletin is one of the best 
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Quantity 
Mices: 


These rates only on 
subscriptions mailed 
to one subscriber, 


Oe steed $ 7.00 
















> ne 14.00 

° SSO cnc 18.00 
Revised and supplemented 4 Subs......... 24.00 
5 Subs......... 27.50 


every 











Complete New Edition 
Every 60 Days 


| 44.00 
i 49.50 
10 Subs......... $5 each 





Eg 


TRUCK REFERENCE BOOK 
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manufactured from 1940 thru current year models, 
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Guaranty Trust Company of New York 


140 Broadway 


Fifth Ave. at 44th St. 
LONDON -° 


Madison Ave. at 60th St. 
PARIS . 


Rockefeller Plaza at 50th St. 
BRUSSELS 


Condensed Statement of Condition, March 31, 1950 


RESOURCES 
Cash on Hand, in Federal Reserve Bank, and 


Due from Banks and Bankers . 
U. S. Government Obligations. . 
Loans and Bills Purchased . . . 
Public Securities . . . 
Stock of Federal eee: Bank 
Other Securities and Obligations . 
Credits Granted on Acceptances 


Accrued Interest and Accounts 
Receivable 


Real Estate Bonds and Sinise ‘ 


Bank Premises. 


Other Real Estate 


Total Resources 


» + « $ 554,401,348.52 
Sey, oe 938,423,395.71 
a ee wee 964,941,423.97 
$ 76,879,990.36 - 
9,000,000.00 
41,415,493.06 
11,030,025.30 


7,502,746.33 
7,567,094.89 ; 
ieee 153,395,349.94 
5,078,483.25 
40,607.50 
$2,616,280, 608.8 89 


LIABILITIES 


Capital . . « « ae eke 
Surplus Fund . er 
Undivided Profits. . . a a 
Total Capital Funds 
Deposits ee ae ee ee 
Acceptances . . . ° 


Less: Own ae Held for 
Investment . 


Dividend Payable April 15, 1950 . 

Items in Transit with — 
Branches a — 

Accounts Payable, Re. »serve for 
Expenses, Taxes, ete. . . . 


Total Liabilities 


Securities carried at $131,612,107 


fiduciary powers, to secure public moneys 


J. LUTHER CLEVELAND 


Chairman of the Board 


- $ 16,269,743.72 


- $100,000,000.00 


200,000,000.00 

72,695,292.70 
. 7 . $ 372,695,292.70 
2,189,813,632.43 


__ 4,980,802.37 
$ 11,288,941.35 
3,000,000.00 


1,690,529.33 


37,792,213.08 
53,771,683.76 
. $2,616,280,608.89 


.40 in the above Statement are pledged to qualify for 


as required by law, and for other purposes. 


WILLIAM L. KLEITZ 


President 


DIRECTORS 


GEORGE G. ALLEN Director, British- 
American Tobacco Company, Limited, and 
Chairman of the Board, Duke Power Company 
WILLIAM B. BELL President, 
American Cyanamid Company 
F. W. CHARSKE Chairman, Executive 
Committee, Union Pacific Railroad Company 
J. LUTHER CLEVELAND Chairman ofthe Board 
W. PALEN CONWAY 
CHARLES P. COOPER President, 
The Presbyterian Hospital in the City of New York 
WINTHROP M. CRANE, Jr. 
Crane & Co., Inc., Dalton, Mass. 
STUART M. CROCKER President, 
The Columbia Gas System, Inc. 
of Davis Polk Wardwell 
Sunderland & Kiendl 
CHARLES E. DUNLAP President, 
Berwind-White Coal Mining Company 
GANO DUNN 
The J. 


President, 


JOHN W. DAVIS 


President, 
G. White Engineering Corporation 


WALTER S. ee AN President, 


Pennsylvania Railroad Company 


LEWIS GAWTRY 
JOHN A. HARTFORD Chairman of the Board, 
The Great Atlantic & Pacific Tea Company 
CORNELIUS F. KELLEY Chairman of the Board, 
Anaconda Copper Mining Company 
MORRIS W. KELLOGG Chairman of the 
Board, The M. W. Kellogg Company 
WILLIAM L. KLEITZ President 
CHARLES S. MUNSON Chairman of the Board, 
Air Reduction Company, Inc. 
WILLIAM C. POTTER Retired 
GEORGE E. ROOSEVELT of Roosevelt & Son 
CARROL M. SHANKS President, 
The Prudential Insurance Company of America 
EUGENE W.STETSON — Chairman, Executive 
Committee, Illinois Central Railroad Company 
THOMAS J. WATSON Chairman of the Board, 
International Business Machines Corporation 
CHARLES E. WILSON President, General 
. Electric Company 
ROBERT W. WOODRUFF Chairman, 


Executive Committee, The Coca-Cola Company 


Member Federal Deposit Insurance Corporation 
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available sources for current data 
on government security yields, is- 
sues outstanding, public debt own- 
ership, and general government se- 
curity information. 


Federal Reserve Bank of New York. 
Monthly Review 
Federal Reserve Bank of New York, 33 Liberty 
Street, New York 45, N. Y. Free. Monthly. 
This report is especially useful 
for its analysis of monthly activ- 
ities of the money market and the 
government securities market, in- 
cluding discussion of member bank 
reserves and Treasury finance. 


Condition of the Federal Reserve 
Banks. (H.4.1) 


Board of Governors of the Federal Reserve 
System, Washington 25, D. C. Free. Weekly 
(released on Thursday). 


This release contains various 
items having an important bearing 


‘on credit developments, including 


a summary of changes in reserve 
credit outstanding and a distribu- 
tion of Federal Reserve holdings of 
government securities by length of 
maturity. 


Condition of Weekly Reporting Mem- 
ber Banks in Leading Cities (H.4.2) and 
in Central Reserve Cities (H.4.3) 


Board of Governors of the Federal Reserve 
System, Washington 25, D. C. Free. Weekly 
(released on Wednesday). 


These statements furnish a pic- 
ture of commercial bank credit and 
deposit activity, including a break- 
down of loans, government securi- 
ties, and types of deposits. 

It is highly desirable to follow 
the figures in the above releases 
closely, as the trend of Federal Re- 
serve Bank holdings of govern- 
ments, as well as those of member 
banks and the trend of member 
bank deposits and reserves, are 
particularly significant in the gov- 
ernment bond field. 


| One Way Not To Do It 


When Ramsay Macdonald, the 
first Labor Party member to be- 
come Prime Minister of England, 
was about to enter upon his second 
term, President Hoover asked him: 


| “Did you learn anything in your 
| first term which will be helpful to 


you in your second?” “Yes,” said 
Ramsay Macdonald. “I learned one 
thing—that you can’t make the 
poor richer by making the rich 


| poorer.”—Bruce Barton in Com- 


merce Magazine. 
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20th Century Money 


By Roger Amory, chairman of the board of 
the Rockland-Atlas National Bank of Boston. 
Booklet. Copies available upon request to 
the bank, 30 Congress Street, Boston 6, 
Mass. 


The changes in the world’s mon- 
etary policies during the last 50 
years, from the free coinage of gold 
to today’s “blocked currency” and 
“managed money,” as well as an 
analysis of the effect of these poli- 
cies on the political and economic 
status of the world in 1950 are de- 
scribed in this booklet. 


Mr. Amory defines money as a 
means of exchange of one kind of 
wealth for another. Because it is 
used as a measure of value, a stand- 
ard of deferred payments and a re- 
serve for deferred buying, states the 
author, its most essential charac- 
teristic should be stability of value. 
The possibility that, during a de- 
layed transaction, either the buyer 
will lose through currency appre- 
ciation, or the seller will be injured 
through its depreciation, discour- 
ages commerce—and it is commerce 
that increases and supports the 
standard of living of the public. 


He supports gold as the best 
standard of value and writes, “No 
government, no matter how wise or 
how paternal, can long maintain the 
present day national prosperity, 
and no world government, no mat- 
ter how powerful, can long preserve 
present day world peace if a money 
is not adopted . . . which is univer- 
sally accepted and which has the 
stability of value that assures to a! 
nation and to the individual reward 
for effective effort and reward for 
thrift.” 


Mr. Amory believes that the col- 
lapse of the London Economic Con- 
ference and the failure to devise a 
cure for the world’s monetary ills 
contributed to the rise of dictator- 
ships throughout Europe, and the 
war that followed. 


Indignation boils my blood at the 
thought of the heritage we are 
throwing away; at the thought that, | 
with few execeptions, the fight for! 
freedom is left to the poor, forlorn 
and defenseless, and to the few radi- 
cals and revolutionaries who would 
make use of liberty to destroy, 
rather than to maintain, American) 
institutions.—Arthur Garfield Hays. 
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Noweven thesmallest bank can have the convenience 
and economy of metered mail—not to mention 

the satisfaction and prestige—with PB’s new desk 
model postage meter! 

Only about as big as a dial phone, yet this new 
DM meter prints any value of postage for any kind or 
class of mail— including registered! ... prints dated 

postmark and optional small ad, too. 
How does it work? Just dial the postage 
you want and press lever. To seal 
envelope, slide flap through moistener. 

Postage can’t be stolen, lost or damaged, is safe 
in the meter... is automatically accounted for! 

Smartly styled, inexpensive . . . the DM lightens 
mailing chores in any bank. Larger models for 
larger banks. Send coupon below for free DM booklet. 


= PITNEY-BOWES 


Postage Meter 


“> Leading makers of mailing machines...offices in 93 cities 


PITNEY-BOWES, INC. 
3831 Pacific St., Stamford, Conn. 


Please send the free DM booklet. 
sis tia acc ees er 





We've Put The Routing Symbol To Work 


By M. W. NAGLE 


Assistant Cashier, The National Bank of New Jersey 
New Brunswick, New Jersey 


A country bank finds eight distinct advantages in sorting 
from the symbol. Customers and employees benefit, and the 
bank’s operating costs are reduced. 


BOUT SIX months ago, while 
A discussing a recent report of 
an increase in the proportion 
of checks bearing the routine sym- 
bol, we were deeply impressed with 
a statement that the symbol would 
help every bank doing any check 
sorting. We were not then using the 
symbol in our sorting process,. al- 
though we sorted about 4,200 checks 
a day in operating our medium- 
sized country bank. 

Did that definite promise of im- 
proving our check-handling proce- 
dures apply to us? We decided to 
find out. 


It may seem strange now to con- 
fess that we had not made use of 
the check-routing symbol, although 
we had cooperated fully with the 


26 


American Bankers Association and 
the Federal Reserve System in pro- 
moting the imprint on our checks, 
right from the start in 1945. We 
could see the potential advantages 
in easier and faster sorting for our 
correspondent bank and our Federal 
Reserve Bank, which handle a much 
larger volume than we do, and so 
we were glad to help. But since our 
operations were relatively small, 
and most of the checks we processed 
then did not have the symbol, we 
never gave serious thought to using 
it ourselves. Currently more than 
80 per cent of the checks drawn on 
us carry the check-routing symbol, 
a proportion which is slightly above 
average for banks in the Second 
Federal Reserve District. About 


three-quarters of the checks we 
sort at present carry the symbol. 


After we had decided to make the 
best use of the routing symbol in 
our check-sorting operation, we had 
a few difficult days of getting our 
proof machine operators used to the 
idea. They quickly made the adjust- 
ment, however, and within a very 
short time we could see the benefits 
quite clearly. Our operators, who 
were already capable clerks, in- 
creased their average production to 
1,400 checks per hour, a gain of 20 
per cent. This result was startling 
and gratifying enough, but it rep- 
resented only part of the saving. 
References to the par book were 
practically eliminated. Nearly all 
routing could now be done by num- 
ber, an advantage of particular im- 
portance to us, since we are located 
in a state split between the Second 
and Third Federal Reserve Districts, 
and in a city near the borderline 
separating the Districts. New clerks 
formerly took a long time to mem- 
orize the 81 New Jersey communi- 
ties in the Third District, in order to 

(Continued on page 30) 
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One of the reasons why... 
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Drop the second step and watch 


Thousands of banks have found the second step, ledger posting, unnecessary 
.. out of step with efficiency. 


Why ? Because bookkeeping is far easier, far more economical with the Recordak 
Single Posting System: there’s only one record to post . . . there’s only one 
posting a day. 
Your bookkeepers post only to a statement . . . which serves as your ledger 
during the month. Then it is microfilmed (for the bank’s future ledger 


record)... and sent out with the customer’s cancelled checks, which were 
photographed when paid. 


Now look at the savings ! 


IN TIME. Your bookkeepers can handle many more accounts . . . with less 
fatigue, with greater accuracy. 


IN BOOKKEEPING MACHINES. Your requirements can be reduced as much as 
40%. And that means less floor space is needed, too. A double saving you'll 
welcome in these days of expanding account activity. 


IN STATIONERY. You can count on your present costs being cut in half. 


IN FILING SPACE. You can file your microfilm records in less than 2% of the space 
required for bulky paper originals; keep them at your finger tips . . . ready for 
immediate reference in the Recordak Film Reader, which enlarges every detail 
sharp and clear. 





your bookkeeping costs drop! 


And you get greater protection, too ! 


You have photographically accurate and complete records of all statements 
and checks ... that can’t be tampered with or altered without detection. Your 
statements are recorded on two rolls of microfilm, if desired . . . one for the 
bookkeeping department, the other for the auditing staff or vault storage. 

An important safeguard that protects you against internal and external loss 
and fraud; that increases depositor good will, since you can substantiate 

all checks paid should the originals be lost or destroyed. 


Write today for a free copy of the illustrated booklet, 
“IN BANK AFTER BANK AFTER BANK.” It gives 
you complete details on the Récordak Single Posting 
System; explains how you can get the Recordak 
Microfilmer designed for your requirements . . . without 
capital investment ... at a low monthly rental charge that 
includes servicing, periodic inspection, and improvements 
as perfected. Recordak Corporation (Subsidiary of Eastman 
Kodak Company), 350 Madison Avenue, New York 17, N. Y. 


*“Recordak” is 
a trade-mark 


=RECORDPK vs 


The Record Duplex 
(Subsidiary of Eastman Kodak Company) e Recor pie 


Microfilmer—one of 
the models available 
riginator of modern microfilming— and its application to banking systems for bookkeeping operations. 





Mr. Nagle at his desk in The National Bank of New Jersey 


make sure that checks drawn on 
banks in those towns were sent to 
Philadelphia, instead of New York. 
Now the memorizing is eliminated 
and clerks have only to look at a 
few numbers. 

We also use the routing symbol to 
sort out nonpar items. On each proof 
machine there is posted a list of 
those states which contain more 
than a very few nonpar banks. We 
know that checks payable in those 
states will be paid at par if they are 
drawn on national banks or bear a 
routing symbol. (Unfortunately, a 
few checks drawn on nonpar banks 
do have the routing symbol, and 
these are therefore missorted.) Ex- 
cept for a few sizable items which 
we look up, we assume that all the 
others are nonpar and send them to 
our correspondent rather than to 
the Federal Reserve Bank. This 
short-cut based on the use of the 
routing symbol solves for us a prob- 
lem which has always been a buga- 
boo for the small bank. 

Of course, the best way to make 
effective use of the check-routing 
symbol will depend on the character 
of the individual bank’s problem. 
The procedure we devised is roughly 
the following: 

First, the proof machine operator 
glances at the numerator of the 
symbol (the A.B.A. transit num- 
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ber). If it begins with the number 
1, indicating a bank located in New 
York City, the check goes into 
pocket No. 1. For us, this simple step 
takes care of a great many checks 
immediately. If the check does not 
clear through New York City for 
immediate credit, the operator’s eye 
drops down to the denominator of 
the symbol. If the first number of 
the denominator (Federal Reserve 
routing number) is a 2 (indicating 
the Second District), the check goes 
into pocket No. 2. The same pro- 
cedure is used for checks drawn on 
banks in the Third Federal Reserve 
District (except Philadelphia banks), 
with these checks, of course, going 
into pocket No. 3. Pocket No. 4 is 
used for checks drawn on par banks 
in other Federal Reserve districts 
throughout the country, while 
pocket No. 5 is used for United 
States Treasury checks. We use 
pockets Nos. 6 and 7 for the two 
other banks in our town, and pocket 
No. 8 for our county clearing ar- 
rangement. Pocket No. 9 is used for 
immediate credit items drawn on 
banks in the city of Philadelphia, 
and for all nonpar checks; both 
groups are sent to our Philadelphia 
correspondent. Finally, we use pock- 
ets Nos. 10 through 14 for book- 
keeping control of checks drawn on 
ourselves. 


This trick of attempting to have 
the numerals in the check-routing 
symbol agree, as often as possible, 
with numbered pockets in the proof 
machine helps to reduce the time 
needed to train new employees and 
seems to fix the sorting procedure 
more firmly in their minds. Sorting 
by means of the routing symbol also 
increases accuracy, speeds up col- 
lections, and facilitates the prompt 
return of unpaid items—and all 
these results have important bene- 
fits for our customers. 


Improved Employee Relations 


At the same time, this use of the 
symbol has improved our employee 
relations. Clerks are spared the an- 
noyance of a constantly recurring 
need to interrupt their work to look 
up information in the par book, as 
they were forced to do previously. 
Furthermore, they work under less 
pressure and finish the job sooner. 
We have found that almost any 
change in procedure will usually 
bring some initial complaints from 
people who prefer to go on doing 
things in the old way with which 
they are most familiar, but this time 
we had no unfavorable reactions. 
Our operators are now enthusiastic 
about the use of the routing symbol. 

There is no longer any need for 
the old geography lessons that used 
to be part of each new operator’s 
training. In fact, we now get accu- 
rate sorting and satisfactory volume 
from new clerks as soon as they get 
the rhythm of the machine. All this 

(Continued on page 40) 


Benefits Gained By Using Check 
Routing Symbol In Making 


Transit Sorts: 


. Operating costs cut. 
. Service to depositors improved. 
. Sorting time reduced 20%. 
4. Looking up items in par book 
minimized. 
5. Missorting practically  elimi- 
nated. 


6. Check clearing speeded up, 
dishonored items returned more 
promptly. 

7. Work completed sooner, pres- 
sure on employees reduced. 

8. Training of new employees 
simplified. 

All of these benefits will be en- 
hanced when all checks bear the 
symbol in the upper right corner. 
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Who's t 
these messy- 
records ? 


ASSISTANT: “No one is to blame, Mr. Black. It's 
the poor ledger paper we use. | recommend that 
we change to Hammermill Ledger. Then we'll be 
sure of clear, clean records that keep their snap 
through years of repeated handling.” 


If your ledger sheets—even those that have been 
in your files for 10 years or longer—are not neat, 
perfectly readable; if they’re wilted, dog-eared, 
marred by erasure marks, we suggest you try 
Hammermill Ledger on your next order. Compare 
it with the paper you have been using. 
Hammermill Ledger is the result of half a century 


For the name of a member of the Hammermill Guild 
of Printers, ready and willing to supply your printing 
needs on Hammermill Papers, call Western Union by 
number and ask for “Operator 25.” 


MADE BY THE MAKERS OF HAMMERMILL BOND 


May, 1950 


of paper craftsmanship. A special “sizing” treat- 
ment provides the non-glare surface that saves eye- 
strain, speeds pen and pencil work, stands erasures 
and rewriting. Hammermill Ledger takes clean 
printing impressions, rules perfectly, is a splendid 
texture for typewriting and machine posting. And 
it is tough, durable, long-lived, keeps its crisp snap 
under hard and repeated use. 

See for yourself why thousands of firms have 
standardized on Hammermill Ledger. Just attach 
the coupon below to your busi- 
ness letterhead and mail it for 
a sample book of Hammermill 
Ledger. It’s free, and there’s 
no obligation. 


ill Paper Company ; 
ee moar bales Road, Erie, Pennsylvania 
.- 

Please send me FREE — a sample book of Hamme 


mill Ledger. 


a mmr 


Position Mm. May 


P ttach t rit , your bus ness lett rhead Py 
(Please attac’ 0, or write o y 





WhatHappens 


After A Bank 


Modernizes 


Or Builds 


By J. B. GANDER 


President, Bank Building and Equipment 
Corporation of America, St. Louis, Mo. 


ATURALLY, when a banker un- 
N dertakes to spend a consider- 
able amount of money on the 
improvement of his banking quar- 
ters, he should consider such ques- 
tions as . . . How much do total 
deposits increase after moderniza- 
tion? What happens to operating 
efficiency, customer service? What 
happens to checking, savings, safe 
deposits business? Do customers re- 
act favorably to new quarters after 
completion? What will be the cus- 
tomers’ attitude while construction 
is under way? 
In the early forties, a revolution- 
ary new kind of architecture began 


*A survey of 50 banks reveals case-history details of 
improved business conditions after modernization and 
building projects. 


to appear in banks all over the 
country. The trend grew by leaps 
and bounds in the postwar period. 
Bankers, and customers alike, 
watched “face-lifting” projects 
change both the appearance—and 
personality—of old established 
banking houses. The cold, jail-like 
traditional environment of banks 
was being replaced with a cordial 
“living-room” quality. New ideas in 


equipment and departmental ar- 
rangement.were producing smoother 
work-flow, faster service. But what 
was happening to business in these 
banks operating in this new kind of 
banking room? 

Our company had received re- 
ports of improved business from 
numerous banks where it had com- 
pleted new quarters projects. But 
when the demand for more specific 
information grew, we decided to in- 
vestigate and find out just how 
much these new quarters contrib- 
uted toward increasing its clients’ 
business and operating efficiency. 
The results were to be compiled, 
published and offered to any banker 
who wished to see what happened 
to business as a result of modern- 
ization. 


In order to get this information, 
the company went directly to presi- 
dents of banks, whose quarters it 


(Continued on page 36) 


*The published report on which this article 
is based goes into minute detail concerning 
these and many other factors of importance in 
a bank's operation. Copies of the complete re- 
port are available on request by writing the 
author at Ninth and Sidney Streets, St. Louis 
4, Mo. 


Photos: Manufacturers Bank and Trust Co., St. 
Louis, before (top) and after (bottom) modern- 
ization. 
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SPEED 
YOUR 
BANKING 
SERVICE... 


protect your records 
the modern 


MOSLER WAY 


Here’s on-the-spot protection for ledger, loan, signature 
or other file cards within fingertip reach of your clerical 
staff. Mosler Ledger Desk Safes in your bank will— (“A” Label Ledger Safe) 


Interiors can be tailored 
e Actually pay for themselves in greater efficiency to meet individual needs. 


@ Save time New shallow-depth units 
@ Save manpower now available, 
@ Help you serve more customers per day 
e@ No more carting records to and from the vault— 
they save vault space 
e@ No more waste motion 


Fire can’t touch your vital records in a Mosler 
“A” Label Ledger Desk Safe! If fire strikes during 
business hours, just close the receding doors. Your 
irreplaceable records are instantly protected against fire. 


Every Mosler Ledger Desk Safe bears the highest safe 
certification of the Underwriters’ Laboratories, Inc., their 
“A” label, the finest fire protection money can buy! 


Keeps Your Records Safe from Fire 


In one unit, a Mosler Insulated Record Container combines 
the convenience of an efficient filing system with the 
protection of a safe—tested and approved by the 
Underwriters’ Laboratories, Inc. Insulated receding door = 
locks over file drawers—fire can’t get in! Invaluable Builders of the U.S. Gold 
protection at modest cost! Storage Vault Doors at 
Safe efficient insulated Fort Knox, Ky. 
mortgage or loan file 
with armored steel 
money chest (optional) (Sle Mo sler Safe O. 
for protection of cash Main Office: 320 Fifth Avenue, New York 1, N. Y. 
and bonds. Offices in principal cities. Factories: Hamilton, Ohio 


Largest Builders of Safes and Vaults in the World 
May, 1950 













Ahead on every point of comparison! 


BURROUGHS MICROFILMING 
BELONGS IN YOUR BANK! 


Burroughs offers you the finest in microfilming equipment, 





precision-built by Bell & Howell, an acknowledged 


leader in the manufacture of fine photographic equipment. 


BUY BURROUGHS! 


Any microfilming is fast—but Burroughs 


BUY BURROUGHS! 


You obtain the economy of 8mm. photog- 












offers you outstanding speed! Up to 400 raphy on 16mm. film, plus the economy of a 
check-size documents photographed per min- 37-1 reduction ratio—the greatest in high- 
ute with automatic feed ... up to 100 with speed microfilming! More documents per foot 
hand feed. of film means less outlay for film. 








BUY BURROUGHS! BUY BURROUGHS! 


Never any doubt about the readability of the Burroughs brings you the benefits of sixty 
entire original document when it is on years’ experience in mechanizing figuring and 
Burroughs microfilm. Here is contrast and recording procedures... plus equipment built 
brilliance of film image at its best. to uncompromising standards of quality by 

Bell & Howell. You know your equipment is 










BUY BURROUGHS! built right you know it’s applied right for 
your methods. You know, too, that Burroughs 

One investment, and you have all the benefits world-famous mechanical service organiza- 

of the finest microfilming permanently —with- tion will keep it operating right—all the time. 


out the nuisance of continuing lease payments. 






Compare Burroughs microfilming in action... 
see for yourself how it delivers more of every- 


thing that matters in microfilming. Call your 







local Burroughs office for a demonstration today. 





DISTRIBUTOR 
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The high speed automatic feeder is 

a marvel of simplicity and ingenuity. 

Loading is ae Operation is posi- 
at 


tive. Accommodates checks, ledgers, 
and other documents up to 914" wide. 


22 BURROUGHS PROCESSING CENTERS 
- « « FROM COAST TO COAST 


Atlanta Kansas City 

Boston Los Angeles 

Buffalo Minneapolis 

Chicago New Orleans 

Cincinnati New York City 

Cleveland Philadelphia 

Dallas Pittsburgh 

Denver Portland, Oregon d 

an ~ bind Skilled beaical ; The reader shows clear images en- 
- Louis — illed mechanical service, larged to actual size of the original 

Houston San Francisco on your premises, from 583 document or, in some cases, larger. 

Seattle Washington, D.C. Burroughs service centers. Facsimiles can be made in a few 


minutes. All controls can be operated 
from a sitting position. 


WHEREVER THERE’S BUSINESS THERE’S 


Burroughs 3) 
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J. B. GANDER 


had recently modernized or built. 
A deliberate effort was made to get 
a true cross-section report of the 
facts. Banks of all types and sizes, 
in various locations—metropolitan, 
suburban and country banks—were 
asked to participate in the report. 
Length of operation was another 
factor which was considered. A to- 
tal of fifty banks was selected. 
Forty-five of these have been oper- 
ating in modernized quarters from 
one to four and one-half years. The 
other five were modernized during 
the war. Our fact-finders agreed 
that a report of such a cross-section 
group would give an accurate av- 
erage picture of the facts. 

The individual bank president 
was asked to give detailed figures 
on his bank’s business operation, 
before—and after—modernization 
was completed. The actual dollar 
figures furnished were converted 
into percentages for the purpose of 
comparison with published national 
averages for all banks. The follow- 
ing paragraphs are extracted from 
the complete report. They highlight 
the important results experienced 
by fifty banks which have recently 
undergone new quarters projects. 

The fifty modernized banks fared 
much, much better than the major- 
ity of America’s banks. The com- 
bined total of all banks reporting, 
combining those in new quarters 
for only one year with those in new 
quarters for several years, shows 
that these fifty banks had an in- 
crease of Total Deposits averaging 
33.7%! This increase becomes ex- 
tremely important when compared 
with the average for all commer- 
cial banks as published by the Fed- 
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eral Deposit Insurance Corporation. 
F. D.1.C. figures actually show an 
overall national loss during the 
same years these modernized banks 
were showing major increases. The 
authentic F.D.1I.C. figures for the 
last four years reveal: 


F. D. |. C. Published Report on 
TOTAL DEPOSITS 


“All Insured Commercial Banks in 
Us.” 
1946 (Dec. 45 - Dec. '46) 
E atae habe din oases 7.3% decline 
1947 (Dec. '46 - Dec. '47) 
Liwieaadureeee 3.6% increase 
1948 (Dec. '47 - Dec. '48) 
sasgtoatae hee heel ie 0.8% decline 
1949 (estimated*) 
Rksa sclera rredeaoee 0.5% increase 


*Year 1949 estimated by Federal Reserve 
Bank of St. Lovis as F. D.1. C. figures were 
not available at that time. 

For sake of further comparison, 
the report includes a chart show- 
ing these national averages along- 
side the averages for some of the 
modernized banks. In this study, 
the report uses cross-section groups 
of banks whose first year’s business 
after modernization concurred with 
the year mentioned in the F. D. I. C. 
report. 

The report points out that these 
figures seem to indicate that mod- 
ernization of banking quarters 
might claim some credit for this im- 
proved business condition, but that 
before this could be stated as fact, 
it was necessary to prove a closer 
relationship between modernization 
and actual business improvement. 
In other words, it had to be proved 
that definite business increase was 
felt immediately after moderniza- 
tion took place. 

All fifty banks reported their in- 
dividual Total Deposits increase six 
months after modernization was 
completed, twelve months after. . 
and, as of today. These figures 
clearly define the point: 


TOTAL DEPOSITS 


Increases Averaging 
6 months after modernization. 8.3%, 
12 months after modernization 14.3% 
All banks, since modernization 33.7%, 

The case histories of fifty banks 
clearly reveal that modernization 
affects a bank’s business immedi- 
ately, with increases averaging 
8.3% within the first six months! 
The sustaining increase enjoyed by 
these banks during the next six 
months, and afterwards, is even 
more important. The published ver- 
sion of this report will include De- 
posits progress charts of specific 
banks and will quote banker com- 
ments concerning business _in- 
creases. 

In addition to reporting increases 
in Deposits, the bankers also re- 
corded numerical gain in Savings 
and Checking customers. Increases 
in Savings Depositors were as fol- 
lows: 


Increases Averaging 

6 months after modernization. 4.4% 

12 months after modernization 6.6% 
Combined record of all banks, 

| ee re ree 19.8% 


Checking Depositors followed the 
same pattern: 


Increases Averaging 

6 months after modernization. 7.6% 

12 months after modernization 10.7% 
Combined record of all banks, 

to date... 


Even Safe Deposit Box rentals 
showed a sharp increase of business 
after banking quarters were mod- 
ernized. The majority of the fifty 
banks included detailed records of 
Safe Deposit business in their re- 
ports. Six months after moderniza- 
tion, box rentals increased an aver- 
age of 11.2%. After one year rentals 
increased an average of 20.8%. The 
combined average as of today show 
rentals increased an average of 
30.3%. 

Customer reaction to these new 

(Continued on page 41) 


TOTAL DEPOSITS 


“All Insured Commercial Banks" cross-section group of banks 


during that year 


per F..D. 1. C. report. 


0.5% increase 
0.8% DECLINE 
3.6% increase 
7.3% DECLINE 








operating in newly completed 
quarters during the same year. 


13.4% increase 
14.2% increase 
21.5% increase 
21.5% increase 
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Because the IBM Proof Machine was de- 
signed with the operator’s comfort in mind, it 
is as easy to operate as it is efficient. 


To accomplish sorting, listing, proving, and 
endorsing, the operator merely depresses a 
distribution key, records the check amoun. 
on the fully-electric ten-key adding keyboard, 
and drops the check in the sorting chute. 


Items are automatically deposited in their 
proper sorting receptacles, and amounts are 
recorded both on the individual adding tapes 
and on the control tape. 


A modern engineering achievement, the new 
IBM Proof Machine offers increased speed in 
all proof and distribution work—with a mini- 
mum of operator effort. 


INTERNATIONAL BUSINESS MACHINES CORPORATION 
590 Madison Avenue, New York 22, New York 


May, 1950 





Statement of Principles and Purposes 


An Antidote For The Something-For-Nothing Philosophy. 


*THE CITIZENS FOUNDATION 


Syracuse, New York 


E believe in FREEDOM. 
\W By Freedom, we mean 
that concept of a free so- 


ciety in which each person has the 
greatest possible opportunity to de- 
velop as an individual. 


We believe that Freedom cannot 
exist separately from Responsibil- 
ity. 

By Responsibility, we mean the 
duty of each person in a free so- 
ciety to accept and fulfill to him- 
self and others those obligations 
inherently his by virtue of his own 
capacity. Freedom of religion, of 
speech and of opportunity require 
the acceptance by each citizen of 
individual responsibilities—to his 
God, to his country, to his family 
and to his fellow men. 


We believe that such Freedom 
and Responsibility are the basis of 
American democracy—established 
in this nation by the Constitution 
and the Bill of Rights—and the 
only design for living that encour- 
ages the full development, under 
God, of strong, self-reliant, intel- 
ligent individuals. 


We believe that America became 
great and that its people have at- 
tained the world’s highest material 
standard of living because of such 
freedom, and that our country will 
continue to prosper and to furnish 
sound world leadership only if it 
holds fast to these principles. 


We recognize that, in any civil- 
zation, the full rights of the indi- 
vidual must be tempered to the re- 
quirements of an orderly and 
healthy society; and that such a 
society will have to assist those 
whose support is not provided by 
themselves or others. 


It is often difficult to draw the 
line between the proper degree of 


*For a brief history of The Citizens Foun- 
dation see editorial on page 5. 
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individual freedom and the extent 
to which individual freedom -must 
be restricted in the public interest. 

But we believe that the limiting 
of the rights and obligations of the 
individual in favor of society 
should occur only to the extent 
necessary to protect society from 
predatory exercise of individual 
power. , 


Today there is a definite trend 
away from individual Freedom and 
Responsibility; actively, by those 
who believe or profess that rights 
and obligations primarily stem 
from, or rest in, the state; and, 
passively, by those who are weary 


is lb reesane 
| eet 


of their obligations and indifferent 
to their rights. 

Therefore, we propose to make 
clear to all citizens how easy it is, 
under the guise of serving better 
the general good, to permit Free- 
dom to slip away and be replaced 
by regimentation. 

We believe in economic freedom. 
We believe, basically, in the Amer- 
ican system of free, competitive, 
private enterprise because this sys- 
tem, stimulated by the opportunity 
for financial reward, and built up- 
on the accumulation and use of 
private capital, has brought the 
world’s highest material standard 
of living to America. 


Effects Of Business Cycle 
Must Be Mitigated 


We believe that much can be 
done to mitigate the peaks and val- 
leys of the business cycle. We be- 
lieve that if this is not done, Amer- 
ica, and the whole cause of free- 
dom, will suffer. Likewise, we 
realize that many of our fellow citi- 
zens are filled with fear of what 
will happen to them if jobs are 
lost or when old age comes. We 
propose to do all within our power 
to provide adequate security with- 
out impairing unduly freedom of 
opportunity. 

Because the hope of a better life 
for all people rests on increased in- 
dustrial activity, we subscribe to 
the principle of full production. We 
believe that every limitation up- 
on production, intentional or not, 
whether initiated by government, 
by individuals or by groups, raises 
the cost of goods, lowers the stan- 
dard of living, and restricts oppor- 
tunities for employment. 


With regard to labor-manage- 
ment relations, we believe that a 
better exchange of the facts will go 
far to solve many of our problems. 


Accordingly, we shall seek to 
bring about a better understanding 
among all citizens, especially labor, 
management and capital, and sub- 
stitute for present-day pressure 
group movements a unity of pur- 
pose and action that will be good 
for all the people. 

We deplore those trends in mod- 
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bie i oe a a ¢ MARINE - AVIATION 


COMMERCIAL 
UNION 


OCEAN 
GROUP 


Providing Security through Insurance S 


is our Business 


Our Resources as shown below are convincing evidence of our ability to fulfill promptly our obligations to 
our policyholders, thus holding them Secure in accordance with the terms and limits of the policies under 
which they are insured. 


UNITED STATES RESOURCES DECEMBER 31, 1949 
| ossuunes SURPLUS TO POLICYHOLDERS 
COMPANIES OF THE COMMERCIAL UNION - OCEAN GROUP DEPOSITED AS ony LIABILITIES eouimenen Gneluding Capital) 
REQUIRED BY LAW ANAL STATEMENT" MARKET VALUE 





Commercial Union Assurance Co. Ltd. t $1,062,515 $26,312,683 | $16,842,151 | $ 500,000 | $9,470,532 | $9,796,373 
The Ocean Accident & Guarantee Corp. Ltd. + | 985,006 | 29,024,961 | 21,635,139 900,000 | 7,389,822 | 7,778,945 
American Central Insurance Company 379,363 | 12,052,567 | 7,371,565 | 1,000,000 | 4,681,002 | 4,887,289 
The British General Insurance Co. Ltd. + 650,823 | 1,817,845} 1,052,829 500,000 765,016 783,259 
The California Insurance Company 363,068 | 7,781,337 | 4,437,022 | 1,000,000 | 3,344,315 | 3,483,436 
Columbia Casualty Company | 804,179 | 15,372,663 | 10,497,398 | 1,000,000 | 4,875,265 | 5,106,512 
The Commercial Union Fire Ins. Co. of N.Y. | 330,474 | 5,581,910 | 3,547,524 | 1,000,000 | 2,034,386 | 2,096,184 
The Palatine Insurance Company Ltd. t 628,949 | 4,404,646 | 2,465,460 500,000 | 1,939,186 | 2,047,796 
Union Assurance Society limited + t | 636,392 | 3, 136, 973 2 443,293 500, 000 A 293,680 | 1, 378, 166 











t+ United States Branch The Amount shown under “Capital or Statutory Deposit’ is the amount required in order to transact Business in the United States 
* Includes Securities Deposited as required by Law. 
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Strengthen Your 


Dover byecti a ner <- 


With Lawrence 


Receipts 


; by its prevailing risk 
criterion, a bank’s portfolio 
contains many loans on open 
account which may well be 
placed on a secured basis. 


Lawrence warehouse receipts, 
issued on the borrower’s inven- 
tory, will protect the lender with 
fundamentally sound collateral. 


New“Small Business” Depart- 
ment now extends Lawrence 
service to inventories valued as 


low as $5,000. 


Lawrence warehouse receipts 
are supported by the strongest 
financial statement in the field 
warehouse industry. Lawrence 
has always discharged, in full, 
its liability to all holders of 
Lawrence Warehouse receipts. 


Lending institutions have 
profited with Lawrence field 
warehousing in dealing with 
more than 20,000 business 
firms, over a period of 35 years. 


Booklet Gives Field Warehouse Facts 


Tells how Lawrence 
field warehousing 
makes secured credit 
possible for accounts 
in your portfolio. 
Write for free copy, 
*Borrowing on 
Inventory.” 


AWRENCE WAREHOUSE 
[OMPANY 


Nationwide Field Warehousing 
DIVISION OFFICES: 


SAN FRANCISCO 11, CALIF. NEW YORK 5,N.Y. 


37 Drumm St. 
CHICAGO 2, ILL. 
100 N. La Salle St. 


72 Wall St. 


Los Angeles © Boston © Philadelphia ¢ Pittsburgh 
Buffalo ¢ Cleveland « Cincinnati * Kansas City 
St.Louis ¢ Atlonta © Des Moines © Charlotte 
New Orleans « Houston * Dallas « Denver * Phoenix 
Portland « Seattle « Spokane © Stockton « Fresno 


Washington, D.C. « Manila, P. I. 





ern industrial life which have 
tended to reduce the dignity of in- 
dividual creative work. We en- 
courage all efforts to personalize 
industry and to give greater atten- 
tion to human needs. 


* * * 


We believe in political freedom. 
With regard to government, our 
basic position is that government 
should be asked to do as little as 
possible, rather than as much. As 
citizens, we must insure that gov- 
ernment be the servant—not the 
master—of the people. We hold it 
to be self-evident that all constitu- 
tional governments, such as that of 
the United States, are limited. 
They have only such powers as 
have been conferred upon them by 
the governed. i 

Whatever limits are placed upon 
individual freedom should be es- 
tablished by law. Government must 
be by law and not by men. All 
citizens must stand equal under the 
law. 

Our Constitution, with its Bill of 
Rights, is firmly established on the 
principle “that all men are created 
equal, that they are endowed by 
their Creator with certain unalien- 
able Rights, that among these are 
life, liberty and the pursuit of hap- 
viness.” It is, therefore, the pri- 


| mary function of government to 


guarantee to men their God-given 
rights and to promote the fullest 


| and most complete development of 
_ the persons within its jurisdiction. 


Free Enterprise And 
Democracy Inseparable 


We hold that our economic sys- 


| tem of free enterprise and our 
| American democracy are insepar- 


able. There can be no compro- 
mise between a free economy and 
a government-dictated economy 
which does not endanger political 
as well as economic freedom. 

With regard to international re- 
lations, we recognize that we are 
living under world conditions 
which impose on us responsibilities 
toward other nations. We hope for 
the extension of the principles and 
benefits of American democracy to 
other peoples as rapidly as possi- 
ble. We believe that we can chiefly 
serve this purpose by first putting 
these principles into effect in our 
own community. 


In order to work toward these 
ends, we propose to organize for 
the purpose of study and action. 

We shall make known our views 
as individuals and as an organiza- 
tion. In so doing, we shall speak 
the truth as we see it without fear 
or prejudice. : 





We've Put The Routing... 
(Continued from page 30) 


combines to produce lower operat- 
ing cost, and anything that cuts 
expense is just as profitable as 
something that increases income. It 
is seldom that so simple a change 
has so many benefits. Sorting by the 
routing symbol has enabled us to do 
a better job for our customers, at 
less expense to the bank, and with 
recognized benefit to our employees. 


Urging Customer Cooperation 


The results of effective use of the 
routing symbol are leading us to 
redouble our efforts to get it on 100 
per cent of our checks. All the 
checks which we supply to our de- 
positors now carry the symbol, of 
course, and only those printed wifth- 
out our knowledge omit it. We are 
attacking this problem by review- 
ing our daily exchanges and picking 
out checks without the symbol. We 
then get in touch with our deposi- 
tors and tell them what the symbol 
can do for the bank and for them. 
In many instances we furnish rub- 
ber stamps to the depositor so that 
he can stamp the symbol in the 
upper right corner on his unused 
stock. Almost every approach has 
resulted in an agreement by the 
customer to print the symbol on his 
next order. 

Now that we have seen the bene- 
fits we can gain in our own opera- 
tions from the use of the routing 
symbol, we are more than ever 
hopeful that every par-remitting 
bank in the country will also re- 
double its efforts to increase the 
proportion of its checks carrying 
the symbol in the approved loca- 
tion. All anyone needs for clear 
evidence of the aid given by the 
symbol is to stand behind a proof 
machine operator for a few mo- 
ments and watch how the smooth, 
steady rhythm is interrupted when- 
ever a check appears without the 
symbol, or even when the symbol is 
not in the uniform upper right 
corner location. 
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What Happens After... 
(Continued from page 36) 


quarters was both interesting and 
remunerative. Forty of the bank 
presidents agreed that old custom- 
ers have been more active in bring- 
ing in new customers. Forty-eight 
banks reported they noticed cus- 
tomer-banker relations to be im- 
proved, more friendly since mod- 
ernization. 





These 50 New Or Modernized 
Quarters Have Resulted In 


An increase in total deposits averag- 
ing 33.7 % 

Percentagewise increases in de- 
posits far exceeding the averages 
for all commercial banks as re- 
ported by the F. D. |. C. 

An increase in number of savings 
depositors averaging 19.8% 

An increase in number of checking 
depositors averaging 20.6% 

An increase in Safe Deposit Box 
rentals averaging 30.3% 

Improved customer relations 

Improved employee relations and 
decreased employee turnover 

Improved operating efficiency. 


And at the employee level, 
twenty-eight bankers agreed that 
employee turnover has decreased 
since modernization. Thirty-four 
presidents pointed otit that their 
new quarters have proved more 
conducive to acquiring a higher 
caliber of personnel. 

Forty-nine of the reporting banks 
agreed that, in their opinion, over- 
all operating efficiency of their 
banks increased due to moderniza- 
tion of their new quarters. They 
stated their banks’ new depart- 
mental arrangements, new lobby 
layouts and so forth, definitely im- 
proved work-flow, efficiency and 
service. 


ABA Now Distributing 
Spring ‘School Saver”’ 


The spring edition of the “School 
Saver,” a student newspaper pub- 
lished by the American Bankers 
Association for distribution by in- 
dividual banks in elementary and 
junior high schools, is now being 
distributed by the A.B.A. commit- 
tee on school savings banking, in 
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cooperation with the association’s 
advertising department. 

The “School Saver,” which is 
published three times during the 
school year, is a four-page publi- 
cation imprinted with the name of 
the issuing bank. During 1949-50, 
banks are serving 4,000 schools with 
an aggregate of about 2,500,000 
school savings accounts totaling 
$45,000,000. 

The spring issue of the “School 
Saver” includes such features as a 
hobby column, a books column, an 
article designed especially for boys, 
several short articles on the origin 
of money, and a number of puzzles 
and cartoons. 


Minnesota Bankers Find 
“It Pays To Advertise”’ 


A continuous barrage of banking 
commercials which will blanket the 
State of Minnesota is the goal of 
the suggested radio advertising 
campaign just released by the Min- 
nesota Bankers Association to its 
members. 


“Bankers are urged to join to- 
gether in cooperatively sponsoring 
radio programs over local stations 
in their area,” explained Robert E. 
Pye, Secretary of the Association, 
“and to help them in setting up 
such a show, we have prepared a 
sample format, complete with com- 
mercials, for a nightly regional 
newscast.” 

A few months ago, 33 banks in 
adjacent counties of Southern Min- 
nesota started a similar program on 
a local station as an experiment. 
The cost was prorated among 
participating banks and each night 
different sponsoring banks were 
mentioned by name. The theme of 
the program was “Come to your 
local bank with your savings, for 
a loan or for financial service.” 

The popularity of this program, 
along with its success as an adver- 
tising medium, leads the Associa- 
tion to believe that by utilizing the 
coverage of all country radio sta- 
tions, the story of banking can be 
brought, effectively and economi- 
cally, into the homes of the State. 





“KNOW-HOW” comes from Experience 


CHECKING ACCOUNT SERVICE PLAN 
Offers your bank BOTH! 


ThriftiCheck offers both—pocket checks AND standard layout deposit 
tickets imprinted at-your-bank immediately! 
ThriftiCheck offers both—ready customer acceptance AND the simplest 


internal operating procedure! 


ThriftiCheck offers both—a good-will builder AND a profitable 


department! 


ThriftiCheck, exclusive in your community, offers ALL you require 


because you benefit from the 


“KNOW-HOW” and EXPERIENCE 


resulting from hundreds of currently successful installations! 

A continuous supply of quality operating and promotional material, 
plus installation including the sensational new, space-saving “THrirtt- 
Matic check imprinter,* is offered without a penny of investment by youl 


We invite your inquiry. Let us show you what ThriftiCheck has accom- 
plished for banks which converted from other Plans. Simply clip this 
advertisement to your letterhead and sign your name and title. You'll 
hear from us promptly, whether you're interested in the complete 
ThriftiCheck Plan or in the Modified ThriftiCheck Plan for Small 
Communities. 


*Delivery of TurtrtiMarics to present client banks 


will be completed by the time all supplies can 
be assembled for new ThriftiCheck installations. 


BANKERS DEVELOPMENT CORPORATION 


31 Nassau Street, New York 5, N.Y. 





Rector 2-9250 
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New Super-Riter 
Shaves Typing Costs 


The Super-riter, recently an- 
nounced 1950 manual typewriter, 
puts the work of typing where it 
belongs—in the typewriter, ac- 
cording to Remington Rand Inc. 

A new conception of typewriter 
design, Fold-a-matic Construction, 
makes the Super-riter capable of 
reducing typewriter maintenance 
time and costs. All side plates on 
the Super-riter remove in split- 
seconds. Loosening a few screws 
allows the hinged carriage as- 
sembly to be folded back, creating 
a wide working “V” opening that 
facilitates inspection, encourages 
thorough cleaning and saves man 
hours of maintenance attention. 

One Super-riter innovation—its 





60-0-60 Perfect Positioning Scale— 
illustrates the degree to which the 
features on this typewriter will 
simplify typing procedures. This 
new paper insertion scale elimi- 
nates most of the work formerly 
required to center typing, set mar- 
gins and assure letters properly 
placed upon the letterhead. 

In addition, time-saving one-key 


Check What You Need And Mail This Form 


. Addressing Machines 

. Air a 

Architects and Builders 

. Bandit Resisting Enclosures 
and Alarm Systems 

. Bank Building Fixtures 

. Banking by Mail Envelopes 

i — Check, Bookkeeping, 


Machines 


. Counter 


oy SOW Swrre 


Bookhoepng Equipment 
. Bronze and Brass Signs 
? Bulletin Boards 

1. Calculating Machines 
1Z Chairs, Posture, Office 
13. — Signs 


4. 

15. Check Book Covers 

16. Check Cancelling Perforators 
17. Check Desks 


18. Check Endorsers 
19. Check Files 
y Check Protectors 


Check Sorting Trays Ladders 

24. Checking Account Plans 
25. Christmas Savings Ciubs 
26. Clocks—Outdoor 
27. Coin Bags 
28. Coin Boxes 

. Coin Changers 

. Coin Counting Machines 


— 
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. Coin Envelopes 
. Coin and Currency Trays 61. Past Due Notices 
. Coin Wrappers 


b ee ni Filing Envelopes 
. Filing Cabinets 
. Forms, Machine Bookkeeping 75. Scales, —_ Parcel Post 
- Forms, One-Time Carbon ag 
. Forms, Continuous 77. sony ~yaa aaensapeae 
. Grilles and Gates 


a oe Suing and Packaging =s Night Depositories 


Nig ht Depository Ba 
60. Pass Books i 


62. Pay Roll Envelopes 


creens 63. Personalized Checks 

. Coupon Books 

. Currency Straps 

. Dating Machines and Stamps 66. Photographic Bank Systems 

. Deposit Ticket Files 67. Proof Machines 

. Desk Lamps, Fluorescent 68. Railings 

. Desk Pen Sets 

. Doors, Bronze, Aluminum, 70. Rubber Stamps 
Stainless ~ eel 


64. Personal Loan Advertising 
65. Personal Loan Systems 


69. Recorders, Voice 

71. Safes, Fire a gaa 
72. Safe Deposit Bo 

73. Safe Deposi it Records 

74. Savings pute, Home, Pocket 
76. Seals, Coin B 


78. Storage Files 


. Inter-Office Communicating = Time and Delayed Time Locks 


. Time Stamps 


Systems ‘ 
1. Interest Tables 81. Travelers Checks 


82. Trucks, — 


a — Fluorescent 83. Ty 
velopes 


ypewrite 
84. Toomustien Stands 
85. Vaults 


1 Metered Mail Systems 86. Vault, Trucks 
. Name Plates and Desk Signs = Vault, Ventilators 


. Visible Records 
. Windows and Lobby Displays 


Rand McNally and Co., 536 So. Clark St, Chicago 5, Il. 
Please have buying information sent us on the items circled above. 





Keyboard Margin Control, finger- 
fitted keys, time and temper saving 
automatic Key Release and Super- 
riter’s exclusive page Endi-cator 
give the typist working conven- 
iences that will be reflected in 
higher typewriter production and 
increased typist satisfaction. The 
exact degree to which Super-riter 
will simplify and save on the typ- 
ing work of any office is deter- 
mined by Remington Rand special- 
ists before installation. 


Westinghouse Offers 
T-12 Slimline Lamps 


A complete line of T-12 Slim- 
line fluorescent lamps that will ful- 
fill all general lighting service re- 
quirements is now available from 
the Westinghouse Lamp Division, 
Bloomfield, N. J. These lamps, in- 
corporating economical and con- 
venient starterless instant-start op- 
eration, are manufactured in 48-, 
72-, and 96-inch nominal lengths. 

All three T-12 Slimline lamps 
are designed for a range of loading 
from 400 through 600 ma. This 
high loading capacity, with its re- 
sultant increased output, makes it 
possible to reduce the number of 
lamps and fixtures in an installa- 
tion, and thus reduces initial and 
maintenance costs. When lower 
brightness is desired, the lower 
loading is recommended. 

The lamps are available in the 
five standard Westinghouse ‘“‘White” 
colors—White, 4500 White, Day- 
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light, Warm White, and Soft White. 
An average life value has been es- 
tablished at 6000 hours for a 12 
hours per start burning cycle. 


Weber Offers New 
Recordo-Print Adaptor 


One of the latest developments 
in the field of addressing equip- 
ment is the new Weber Recordo- 
Print Adaptor. Attached to any 
Model A-2 Weber Addressing Ma- 





















chine, this Adaptor makes it pos- 
sible to address direct from file 
cards, ledger sheets or, in fact, any 
office record form. 

No plates or stencils are needed 
in the new process. Names and ad- 
dresses are typewritten on gummed 
stickers which are supplied either 
in sheets or rolls. These typed 
stickers are attached to regular cus- 
tomer file cards on any office rec- 
ords. Each card or record sheet 
then becomes an addressing “plate.” 

For example, when addressing 
statements and statement envelopes 
it is only necessary to pull a card 
from the file, insert it into the 
Recordo-Print Adapter, slide the 
envelope or statement into posi- 
tion, and press the lever. The type- 
written address is instantly printed. 
Return the card to the file, pull the 
next one, and repeat the operation. 

This method permits the selection 
of just the names you want to ad- 
dress. It simplifies the addressing 
of statements and envelopes 
permits selective addressing for any 
purpose. 

According to the manufacturer, 
the Recordo-Print Adaptor can be 
attached to the Weber Addressing 
Machine in about 5 seconds. Re- 
moval is equally fast. There are 
no bolts or screws. Just lift off the 
addressing rolls, slip the Adaptor 
over the pressure bar, and snap the 
spring clip. It does not in any way 
interfere with the use of the Ad- 
dressing Machine for regular mail- 
ing list use. The Weber Address- 
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Some seven or eight years ago we 
began to examine those manufacturing 
operations in our plants which were 
considered the most advanced and most 
satisfactory. Those which in our opinion 
were not up to par were, of course, 
constantly under examination, but quite 
apart from this normal routine research, 
we went further and put the spotlight 
on the jobs which were highly rated, 
our objective being to see if we could find 
ways and means of doing them easier. 
















We were not immediately concerned 
with doing more, it being our thought 
that if we could do it easier we would, 
as a natural result, improve our output 
and our quality. The term “do it easier” 
caught on and, while oftentimes spoken 
in a joking vein, it sparked a program 
which is paying off in increased output. 
Some of our grammatical purists insist 
the term should be “do it more easily,” 
but we think that’s too nice to have 
a punch. 
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CHECK PRINTERS 











ing Machine retails at $39.95, plus 


F. E. tax and the Recordo-Print 
Adaptor at $1.50 extra. Full de- 
tails may be obtained by writing 
Weber Addressing Machine Com- 
pany, Mt. Prospect, Illinois. 


Pitney-Bowes Honors 
Salesmen In Report 

The recently released 30th an- 
nual report of Pitney-Bowes, Inc., 
carries a number of innovations, 
chief of which is a title page “Dedi- 












































DO IT EASIER 


Manufacturing Plants at: 


NEW YORK, CLEVELAND, 


SECURITY CHECK CERTIFIER 




















Anyhow, we are beginning to see some 
practical results from this “do it easier” 
program and they are reflected in quality, 
man-hour output and profits. The only 
trouble is that some of our eager beavers, 
like the general who “mounted his horse 
and rode furiously in all directions,” 
want to do everything right now and 
it is becoming a problem to keep them 
under reasonable control. Even under 
wraps, however, they are accomplishing 
a lot. 


All this is a long-winded way of 
suggesting to you, the bankers, that 
we, the check printers, are little by 
little making progress in the bettering 
of our processes to the end that we 
may more convincingly qualify as 
a dependable source of supply for 
your bank checks. You may not be 
directly concerned with whether we 
“do it easier” or not, but, if you buy 
from us, you are concerned with the 
end results. 


CHICAGO, KANSAS CITY, ST. PAUL 








cated to the Salesman,” first in a 
ten-year series of annual tributes 
to those who contribute in various 
ways to the company’s progress. 
Among others to be saluted in fu- 
ture annual reports are the stock- 
holder, the customer, the factory 
worker and the supervisor. 

This year’s tribute reads, in part: 

“To the salesman in Pitney- 
Bowes—and to the salesman in our 
free economic system—we dedicate 
this thirteenth Annual Report, 


acknowledging with pride and ap- 
preciation the dynamic role of the 


The entire certification is cut entirely through 
check and printed on both the front and back 
of check in one simple operation, printing 
one side in red and the other side in bive. 


Model ‘J’ cuts Amount, Name, Date and 
Serial Number. 


Model “S” cuts Name, Date and Number. 


Keys, serrating roll and other parts are made 
of solid brass to prevent warping and to 
assure long service. In use by banks through- 
out this country and abroad. 


Agents Wanted 


SECURITY CERTIFIER COMPANY 
5 Beekman Street New York 7, N. Y. 
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MORE COMPLETE 


PROTECTION WITH 


AJAX CERTIFIERS 


Certification is one of the most important serv- 
ices rendered by banks. Important functions 
require dependable equipment. 

For this reason modern banks everywhere 
are rapidly changing to the new AJAX Certifi- 
cation machines. The certifiers that lend pres- 
tige and provide maximum protection both to 
the bank and its depositors against fraud, for- 
geries, and duplication. 

By a simple turn of the handle the éntire 
certification record, as approved by the A.B.A., 
is effectively serrated into the fibres of the 
check without tearing or mutilating the paper. 
It leaves a clear, clean impression on both sides 
in two colors. 

These sturdy, dependable machines are built 
for long life. Constructed of aluminum, brass 
and bronze throughout with modern lines which 
will lend dignity to your bank. 

A new locking mechanism on our AJAX-HER- 
CULES Models (not a padlock) seals the entire 
machine with a turn of the key. This pro- 
vides maximum assurance against tampering 
by unauthorized persons. 


AJAX certifiers are delivered 
fully equipped (including dies) 
and ready for immediate use. 
Available in seven models rang- 
ing in price from $45.00 to 
$280.00 depending on your 
needs and desires. 


For complete information regarding these new improved 
certifiers, call or write to: 


TIME, DATE & NUMBER, INC. 


(Exclusive Distributors—Ajax Time Stamp Products) 


Todd Names Additions 
To Research Staff 


Strengthening of its research de- 
partment through appointment of a 
new director of research, chief 
chemist, and two other members of 
the department has been announced 
by the Todd Company, Rochester, 
N. Y. 


Earl J. Gosnell Arthur S. Hamilton, Jr. 


Named director of research is 
Arthur S. Hamilton, Jr. Earl J. Gos- 
nell has been selected chief chemist. 
Added to the Todd research staff as 
a machine designer is Paul Thut. 
Emery Low is a new member of the 
printing machinery section. 


368 Broadway, New York 13, N. Y. 





Man with the Briefcase in the 
growth of our company, and in the 
advance of our country. 

“Front-line soldier of our econ- 
omy, he builds jobs and security, 
profits and progress—with every 
order he writes. A proud profes- 
sional, to whom customer satisfac- 
tion means as much as a commis- 
sion check, the modern salesman 
is industry’s finest emissary. He is 
an utter stranger to the tragically 
typical salesman of Arthur Miller’s 
classic play—a man “way out there 
in the blue, ridin’ on a smile and a 
shoeshine.” 


statements 


of condition and 
STOCKHOLDER MESSAGES 


BAU DER-BAKER, inc. 


225 NO. MICHIGAN AVE. - CHICAGO 1, ILL 


In the conclusion of his annual 
letter to stockholders and employ- 
ees, Walter H. Wheeler, Jr., presi- 
dent, predicted another good year 
for 1950, but warned that “neither 
this company, nor any other com- 
pany, can look forward with hope 
over the years unless all of us can 
find solutions to problems bigger 
than our immediate material prog- 
ress as individuals or organizations. 

“In our American economy we 
must find the right balance between 
opportunity and security, and be- 
tween freedom and responsibility,” 
he continued. “And we must find 
the answers when more than half 
the world’s peoples have lost even 
the free right to search for them. 

“Worldwide, we are called upon 
to provide the highest caliber of 
leadership. On us hinges the hope 
for a peaceful world. 

“To meet these great challenges 
we need not merely techniques,” he 
concluded, “but new moral strength 
and wisdom. We have faith that 
these challenges will be met, and a 
conviction that industry’s increas- 
ing sense of public responsibility is 
strong evidence that we will suc- 
ceed.” 


The recently announced Westing- 
house 3-Temp, compartment-type 
water cooler is shown here. Designed 
for use in executive offices, the 
cooler provides 50-degree drinking 
water for 25 to 30 persons; a 35-38- 
degree refrigerated “storage space 
for food or beverages; and a freez- 
ing unit which produces three-and- 
a-half pounds of ice cubes at one 
freezing. As many as 40 half-pint 
bottles of milk or 29 beverage bot- 
tles can be kept in the stainless steel 
storage compartment at one time. 

For further information write the 
Westinghouse Electric Corporation, 
Box 2099, Pittsburgh 30, Pa. 
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Plastic Coin Box 
Speeds Change Handling 


A coin box molded of clear Ten- 
ite plastic expedites the handling 
of change in department and chain 
stores and shops which do volume 
cash sales according to the manu- 


facturer, Visual Coin Box Co. This | 





device, kept in the cash drawer, 
consists of four columns to hold 
pennies, nickels, dimes, and quar- 
ters, with a one-piece cover which 





slides over the top of the box. At | 
the end of the day, the sales person | 
places all coins which are in the | 


cash drawer in the appropriate col- 
umns of the box. Calibrated scales 
printed alongside and on the backs 
of the columns show the cumula- 
tive value of coins in each column. 

With the cover in place, the box 
is tilted forward and tapped on 
the back. The coins fall into equal 
units of five pennies, five nickels, 
five dimes, and four quarters in 
spaced rectangular grooves molded 
on the inside of the’ cover. Thus, 
there appear (holding the box 
cover-side up) first a recessed unit 
of coins, then a prominent unit, 
then another recessed unit, and so 
on. If coins are worn thin, an ex- 
tra coin may be added to a unit, but 
is readily detectable through the 
clear plastic and made note of on 
the cash-register report. The box, 
together with the cash-register re- 
port, bills, vouchers, sales checks, 
and redeemed credit coupons, is 
sent in a numbered zipper bag di- 
rectly to the cashier, who audits 
the receipts, restores the normal 
change assortment in each box, and 
places all the boxes in the safe for 
the next day’s distribution to the 
cash registers. The accuracy of the 
visual count is easily checked by 
placing the plastic boxes in a spe- 
cial metal jig. 

Use of the Tenite coin boxes cuts 
checking-out time of store per- 
sonnel considerably. Counting is 
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BRONZE PERPETUAL CA 
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>. 


ies 


LENDAR 


for Counters and Safe Deposit Booths 
(with Two-tone Pen Holders) 


Replace your worn 
Celluloid or Cardboard 
Inserts with new 
NON-WEARING BAKELITE 
ENGRAVED LETTERS 
AND NUMERALS 


counter. 


For Prices 
Send Us Samples of 
Sizes You Use 


No. CK-2 


This superb, modern-styled Counter Calendar with hinged tops perks 
up the appearance of any counter or booth! Contains lifetime Bakelite 
enameled and engraved Inserts for days, months and dates. Furnished 
with genuine Kerr Fountain Pen sets which assure long wear. 


Your choice of Single or Double-Faced for one or both sides of writing 


Base Measurements: 20” x 6”—Height: 254” (including 5/16” thick base) 
No. CKD-2....$58.00 (Double Face—with 4 Pens) 


. .$34.50 (Single Face—with 2 Pens) 


(If desired in chrome, add $2.80 to each of the above prices.) 
Write for details of other all-metal PERPETUAL CALENDARS 
—with and without Pen Sets—for COUNTER and WALL use. 


Headquarters for NAME PLATES * HOLIDAY TABLETS * SPECIAL PLAQUES 


Sy/ 3 PARK PLACE e 


BANK PRODUCTS COMPANY 


ESTABLISHED 1930 





NEW YORK 7, N. Y. * CO 7-3590 





rapidly and accurately accom- 
plished, the wrapping of coins is 
avoided, and the time normally 
spent in making up the next day’s 
change bag is saved. The number of 
change calls each morning is also 
reduced. 


Tough, shatterproof Tenite boxes 
will withstand continual use and 
handling. For further information, 
write Visual Coin Box Co., Box 
255, Metuchen, N. J. 


J. M. Case Appointed 1.B.M. 
Bank Representative 


International Business Machines 
Corporation has announced the pro- 
motion of JOHN 
M. CASE to spe- 
cial representa- 
tive for banks. 
Formerly man- 


Plains, 
is now located at 


IBM World 
Headquarters, 





John M. Case 
590 Madison Avenue, New York. 





ager of the com- 
pany’s White | 
i 
office, Mr. Case | 
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Me | TUBULAR 
anual WRAPPER 
a 1S PUSHED 
UP FROM 

IN ur 


Saves time and speeds up counting of pennies, 
nickels, dimes, quarters, and halves. Just push 
tubular wrapper up inside of Bakelite stem, 
holding bottom closed with finger. Count 
coins into hopper. Pull wrapper from bottom 
and crimp ends. In five sizes. 


SET OF 5 SIZES 


Bb008 


The €, | DOWNEY Comnany 


HANNIBAL, MISSOURI 
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New M.P. Jr. 


COIN 
CHANGER 


Now Used by 
Progressive 
Bankers 
Throughout 
the 

United 
States 


mon ~~ 


with EXCLUSIVE 
HIDDEN CURRENCY | BOX 


Here’s beauty and util- 
ity combined. Dress up 
your tellers’ windows 
with the new, stream- 
lined M. P. Jr. semi- 
automatic coin changer. 
Exclusive feature —hid- 
den currency and check 
box under removable 
top tray. Changer holds 
$125—1¢ to 50¢. Fast 
— accurate — trouble 
free. Durable hammer- 
tone gray finish. Fully 
guaranteed. 


SMALLER 
"x10" a Vy” 


LIGHTER 
9 Ibs. net 


LOWER 
PRICED 


$59.00 


plus tax 
Model with silver dollar keys—$70 plus tax: 


See Your Dealer or Write Direct to 


METAL PRODUCTS ENGINEERING, INC. 


4000 Long Beach Ave., Los Angeles 58, Calif. 
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COUPON 


IT’S A GOOD IDEA 


. to advertise for new 
and repeat Time Sales 
business in your Payment 
Coupon Books. You reach 
your best prospects— your 
customers. The cost is smell. 
And your message is sure 
to receive the right at- 
tention. 


Inserts, placed in timely 
positions between cou- 
pons, will do the job ef- 
fectively and make your 
Payment Coupon Book an 
invaluable selling medium 
as well as a collection form. 


Samples of what we have done 
for others will be sent upon 
request. Write to head office: 
Indianapolis 6, Indiana. 





Ever since someone put an iron 


| strap around a stout oak box and 
| locked it with a strong padlock, 
| there has been a continuous race 


between cracksmen, locksmiths and 
afe builders. 

Many bankers will remember the 
thrilling play “Alias Jimmy Valen- 
tine” who sandpapered his fingers 


| to the quick so that they were so 


sensitive that he could feel the 
tumblers in a combination lock fall 


| into place. 


Builders of combination locks to- 
day build them to operate so 
smoothly and soundlessly that there 
is no vibration or sound that the 
human ear could pick up. However, 
bank robbers have availed them- 
selves of the new advances made 
by science and some of them oper- 


| ate with an electrical device whose 


hearing is so acute that if the 
eraser end of a pencil is dropped 
on top of this safe, the sound and 
vibration is registered. 

Sargent and Greenleaf, Inc., 
Rochester, N. Y., have come to the 
aid of law and order with their 
new “Manipulation Proof’? Combi- 
nation Lock. In this lock a bronze 
lever rides noiselessly on the cir- 
cumference of the drive wheel, 
thus keeping the fence at least 30 
thousandths of an inch away from 


| the wheel tumblers, foiling man- 
_ipulation even with the aid of 
| electronic listening devices. 


The company has also produced a 


| new combination lock which will 
| be of interest to bankers. This 


lock does not have a dial but has 10 
buttons, 5 of which are used on ar- 
ranging lock combinations. These 
buttons are numbered and must be 


| pressed in exact order, for if one 
button is 


incorrectly pressed an 
alarm is immediately sounded or 
sent silently to the police. A wait- 


| ing period must elapse before com- 
| bination can again be tried. As 
| these buttons form one quarter of 
| a million different combinations, it 
| would be impossible for any bandit 
| to successfully manipulate a com- 


bination. 
Another feature of this new com- 


| bination lock is the fact that it can 


be operated by remote control. A 
banker can, if he wishes, have the 
small combination box located in a 
police station, or if a bank has a 


A New Manipulation Proof Combination Lock 


250,000 Possible Combinations 


number of branches all the vaults 
in the various branches can be con- 
trolled from the central station. 

It does indeed seem that these 
two developments in safekeeping 
equipment will put the banker out 
in front of the cracksman for many 
years to come. 


Tidewater Co. Merges 
With Lawrence Warehouse 

Lawrence Warehouse Company, 
nationwide field warehouse organi- 
zation, has taken over the operating 
accounts, key sales and operating 
personnel of Tidewater Field Ware- 
houses, Inc., well-known eastern 
firm, and merged the Tidewater in- 
stallations with its own field ware- 
house network on April 1. 

John J. McMackin, vice president 
and sales representative for Tide- 
water, assumed comparable duties 
for the Lawrence organization with 
assignment to the Lawrence New 
York office, 72 Wall Street. 

Tidewater Field Warehouses, Inc., 
whose head office was at 17 State 
Street, New York, operated some 
100 installations on the Atlantic 
seaboard, the bulk of them being 
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in New York City and State, Phila- 
delphia and Boston. Other installa- 
tions are located through Western 
New York State, New Jersey, Vir- 
ginia and New England. 


45,000 Todd Customers 
To Get Tax Refunds 


After several years of effort by 
the Todd Company, Rochester, N. 
Y., and its attorneys, the Commis- 
sioner of Internal Revenue estab- 
lished, as a base for the application 
of the 10 per cent federal excise 
tax on business machines, a “fair 
market price” equitable in com- 
parison to the government’s form- 
ula for other business machine 
manufacturers who do not, as Todd 
does, sell exclusively through their 
own field organizations. 

This meant, in substance, a re- 
duction in the tax rate on Todd ma- 
chines, effective in April, 1949, from 
10 per cent to six per cent. Fol- 
lowing its successful effort to get 
the current tax reduced, Todd at- 
torneys advised that there was a 
good possibility that it could re- 
cover for its customers the excess 
tax paid (four per cent) back to 
June 1, 1945 and has filed a claim 
for refund of that amount. Refund 
claims dating prior to that date are 
invalidated by statutory time lim- 
itations. 

On behalf of the more than 45,000 
customers involved the Todd Com- 
pany launched the giant task of 
examining company records for a 
four-year period. 

It is expected that if the claim is 
allowed after it has been formally 
filed, Todd will receive a check from 
the government for nearly $300,- 
000. The firm will then go through 
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SAFER HANDLING 
EASIER FILLING 
CLEARER 
PRINTING 
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Complete Line 
of Money Wrappers 
Write today for Free Samples 


STANDARD PAPER GOODS MFG. CO. 
Worcester 8, Mass. 
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the details of sending to each cus- 
tomer separate checks ranging in 
amount from $3 to $1,000. 

The Todd Company estimates 
that the total job of obtaining the 
refunds for its customers will cost 
about $15,000 in postage, station- 
ery, extra clerical help (most of it 
at overtime rates), legal fees, and 
other expenses. The postage bill 
alone will amount to some $3,000. 

Benefits to the company of this 
huge operation were wholly in cus- 
tomer good will. 


Want To “See” A 
Good Sales Pitch? 

Remington Rand is now offering 
the “Sight-Seller,” a new kit for 
the: presentation of products and 
services to the customers. 

The “Sight-Seller” is a Rem- 
ington Rand Ring Slide Binder 
equipped with an easel and 10 
clear acetate envelopes. 

According to the manufacturer, 
“No time is wasted before the pros- 
pect where every moment counts. 
It’s easy to set up—no snaps, no 
fold-overs—just a flick of the finger 
and you start selling.” 

Ring-Slide binders come in four 
capacities—3g”, 12”, 5”, or %”. 
Lengths are from 3” to 14”. In any 
size you get flat reference to facts, 
big double-spread effects with no 
in-between-page gap to mar or dis- 
tract. Envelopes take 814”x11” 
photographs, price lists, letters. 
Printed material can be interleaved 
with the acetate envelopes. Stan- 
dard holes with 1” spacing let you 
assemble sheets of any size or 
weight at will. 

For a free copy of Booklet 11- 
191, or a free demonstration, ad- 
dress Management Controls Divi- 
sion of Remington Rand Inc., Room 
362, 315 Fourth Avenue, New York 
1¢@, N. Y.: 


E-Z Count Bill Rack 

The “E-Z Count Bill Rack” cuts 
bill counting time in half, according 
to its distributors, Nationwide Office 
Supply Company, 163 Pacific Street, 
Brooklyn, 2, N. Y. Odd lots of vari- 
ous denominations can be sorted to 
openings in the rack, bearing num- 
bers corresponding to their respec- 
tive counts as they are deposited. 
Combining lots thus sorted facili- 
tates packaging and eliminates much 
recounting. 





ABBOTT COIN 
HANDLING 
MACHINES 


MODEL 7—Abbott Motor-Driven Coin Counting 
Machine. A strictly heavy duty machine, rapid 
and durable, especially adapted for the use of 
Federal Reserve Banks, large commercial banks, 
Railway and Traction companies and others 
having large quantities of coins to handle. Has 
extra large revolving disc and extra large tray. 
Regularly furnished to lock automatically when 
20—25—40 or 50 coins have been counted, or 
will count coins indefinitely into a bog. Fur- 
nished to lock semi-automatically at any multi- 
ple of 100 coins. Can also be furnished to lock 
automatically on 100—500 or 1000 coins, at 
slight additional charge. 

NOTE: The New Feed Hopper, Crimper and 
Foot Treadle. Can be furnished for foreign 
coins and tokens af no extra cost. 


Other hand and electric models available. 


Bank and Cashiering Supplies 


We can supply most any item needed for han- 
dling coins or currency. These include vari- 
ous types of coin wrappers and currency straps 
. coin, mail bags, bond and security bags 
. « lead seals and lead seal press . . . steel 
trays for containing wrapped coins . . . cur- 
rency trays. Please write for catalog describing 
these supplies and our coin handling machines, 
including coin assorter. 


ABBOTT COIN COUNTER COMPANY 


143rd St. & Wales Ave., New York 54, N. Y. 


ML 
TRI 
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Directory and Bulletin 


Boards for every purpose. 
Send for literature. 


ACME BULLETIN CORP. 


37 E. 12th St. New York 3, N. Y. 
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Gauker Mouthly Lucy No. 82 


(Answers on page 55) 


Circle the letter T if you believe the question is true, the F if false. 


hy A check payable to a fictitious person can be ne- 
gotiated by delivery. T. F. 


yy Two depositors open a joint account as “joint ten- 
ants.” One dies. The other becomes owner of the 
entire balance. T. F. 


Mutilated and torn paper currency is redeemable 
at face value by the U. S. Treasurer if half or more 
of the bill remains. T. F. 


Personal property is devised, the beneficiary 

being known as the devisee; real property is be- 
queathed, the beneficiary being known as the legatee. 
a. ¥. 


A bank’s reserves are carried as liabilities. T. F. 


a A bank buys a bond for its investment account 

and later finds it necessary to charge part of the 
cost to its Undivided Profits Account because of its 
reduced market value. The book value of this bond is 
its original cost to the bank. T. F. 


7 The book value of a bank’s stock is the amount 
of its capital and surplus divided by the number 
of shares outstanding. T. F. 


The book value of a bank’s stock determines its 
market value. T. F. 


“Hidden” reserves are assets concealed for the 
purpose of withholding information from the 
public. T. F. 


The relative importance of consumer or install- 

ment loans in the lending activities of the banks 
of the country has leveled off and promises to become 
less. T. F. 


The splendid record achieved in consumer credit 

lending during the past several years warrants 
the belief that currently established policies and prac- 
tices in this field are O. K. T.F. 


The consumer credit policies and methods used 
by larger banks are applicable “as is” to smaller 
banks. T. F. 


The peaks and valleys of the business cycle will 
always be with us, and nothing can be done about 
ie a 


48 


if] There is a satisfactory available substitute for 
present-day pressure group movements. T. F. 


“A substantial amount of the bank’s secondary 
reserves should always be held available for in- 
vestment when especially advantageous. T. F. 


i];] Interest rates will remain low for a further in- 
definite period, precluding the possibility of any 
substantial reduction in bond prices. T. F. 


17 There is a method by which a bank can invest its 

secondary reserve, with assurance that it will re- 
ceive the average yield afforded by the market, with- 
out risk. T. F. 


Quality of risk is the only factor which determines 
the desirability of a municipal bond for invest- 
ment of certain categories of funds. T. F. 


L) Large accumulations of foreign coins are worth- 

less, both as currency and as scrap metal, because 
of the excessive cost of conversion into U. S. dollars. 
- 


Of individual income taxes totalling $16,884,000 

on a national personal income of $208 billion, indi- 
viduals with incomes of $5,000 or more paid over 50%. 
Li OF 


Quiz Reprints Available For Nominal Fee 


Reprints of the popular Bankers Monthly Quiz, 
containing questions and answers of interest to every- 
one in your bank, are now available at a nominal cost. 

With the exception of quizzes printed in August 
and September 1945, the Quiz Editor will be able to 
supply you with an unbroken succession of reprints 
from August 1944, numerically speaking, No. 15, 
through the current issue. 

Reprints are priced at five cents a copy for orders 
of less than 5, two cents a copy for requests of more 
than 5, and 50 cents for one reprint of each of the 
quizzes published throughout one year. 

Address, Reprint Editor, Bankers Monthly, 536 
South Clark Street, Chicago 5, III. 
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Muir Elected President 
Of Reserve City Bankers 


Earl R. Muir, 
president of the 
Louisville, Ky., 
Trust Company, 
has been elected 
president of the 
Reserve City 
Bankers Associa- 
tion. Victor F. 
Rotering, vice 
president of the First National 
Bank, Minneapolis, was elected vice 
president. 

Mr. Muir has been very active 
in affairs of the Reserve City Bank- 
ers and the American Bankers As- 
sociation. He is a member of the 
ABA Small Business Credit Com- 
mission. He is past president of the 
Kentucky Bankers Association and 
the Louisville Clearing House As- 
sociation. 

Elected directors of the Associa- 
tion were Fred F. Florence, presi- 
dent, Republic National Bank, Dal- 
las, Tex.; Gale F. Johnston, presi- 
dent, Mercantile-Commerce Bank 
& Trust Company, St: Louis; Frank 
W. Norris, executive vice president, 
Barnett National Bank, Jackson- 
ville, Fla.; and Edward C. Sam- 
mons, president, United States Na- 
tional Bank, Portland, Ore. 


Earl R. Muir 


Kentucky Bankers Explain 
Banking To Women 


The Kentucky Bankers Associa- 
tion and member banks recently 
presented a weekly radio broadcast 
which showed banking from a 
woman’s viewpoint. The series, 
which featured women bank em- 
ployees, was broadcast over WLOU, 
Louisville, Ky., on the program 
‘Women’s Angle.” The program 
was developed as the result of a 
recent poll through the Midwest, 
which disclosed that explanations 
of banking and finance, as they af- 
fect women and the home, headed 
the list of subjects women listen- 
ers wanted to hear. The phases of 
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banking presented on the program 
were as follows: 

Introduction—Banks and Bank 
Services; Checking Accounts — 
Bank-by-Mail — Pay-as-You-Go 
Checking Accounts; Savings Ac- 
counts—Christmas Clubs—Savings 
Bonds; Mortgage Loans; Trust 
Services— Safe Deposit Boxes; 
Loans. 


Anglo-California Bank Promotes 


Seven members of the staff of the 
Anglo-California National Bank 
have received promotions. 

At the Capital office, Sacramento, 
Walter W. Funk, Frank Hodgson, 
John E. Miller and Darrell R. Pur- 
cell have been appointed assistant 
vice presidents and Ralph B. Lane 
has been appointed an assistant 
cashier. 

Raymond A. Marks has been ap- 
pointed an assistant manager of the 
Market-Jones office, San Francisco. 

Glenn K. Mowry has been named 
assistant manager at the East Oak- 
land office, Oakland. 


NABAC Now ‘100 Strong”’ 


“We’re a hundred strong 
and still growing,” was the state- 
ment made by President Edward F. 
Lyle of The National Association of 
Bank Auditors and Comptrollers, 
when their hundredth conference 
was organized recently in Erie, Pa. 
Mr. Lyle is vice president and 
comptroller, City National Bank & 
Trust Co., Kansas City, Mo. “We 
have not only reached this impor- 
tant milestone in organization,” said 
Mr. Lyle, “but we have passed it. 
Our newest conference was organ- 
ized in Tupelo, Miss., January 30th. 

“We realize that our Association 
can reach its greatest effectiveness 
through locally organized groups,” 
Mr. Lyle continued. “This allows 
our members the added advantage 
of personally exchanging ideas and, 
in the spirit of cooperation that 
pervades our entire organizational 
structure, they can then solve their 


audit, control and operations prob- 
lems. 

“The size of our organization 
alone does not necessarily imply 
quality, but steady growth is a 
mass testimonial of good service.” 

Over 23% of all banks are now 
members of NABAC and there has 
been a steady increase in the num- 
ber of conferences formed. The past 
two years saw 24 new conferences 
added to the NABAC roster. Dur- 
ing the first five months of the As- 
sociation’s current fiscal year, ten 
conferences have already been or- 
ganized, with several more to come 
within the next month or two— 
insuring a record year in ’50. 

Recently formed NABAC Con- 
ferences are the Western New York 
Conference, at Buffalo, N. Y.; the 
Central Alabama Conference, at 
Montgomery, Ala.; the Wyoming 
Conference, at Casper, Wyo.; Fox 
Valley Conference, at Appleton, 
Wis.; Northwestern Pennsylvania 
Conference, at Erie, Pa.; and the 
Northeast Mississippi Conference, 
at Tupelo, Miss. 





CIRCA 1899 


Ever since camels were 
common desert carriers 
hereabouts, we’ve been 
serving Arizona. If there’s 
anything you want to know 
about this husky, healthy, fast- 
growing state, please ask us. 


SERVING -4@ ARIZONA 


E VALLEY NATIONAL BANK 3 


29 FRIEMDLY CONVENIENT OFFICES 
Home Office Phoenix, Arizon 


MBER FEDERAL CEPOSIT INSURANCE CORPORATION 





W. Porter Grace, Jr. Andrew P. Maloney 


W. PORTER GRACE, JR., industrial 
director of the Memphis Chamber 
of Commerce, has been elected as- 
sistant vice president of the Union 
Planters National Bank & Trust 
Company of Memphis. 


ANDREW P. MALONEY has been 
elected assistant vice president of 
the Bankers Trust Company of New 
York. 


H. DoucG.as Davis, president of 
The Plainfield Trust Company, 
Plainfield, N. J., was appointed re- 
cently to the State Banking Advis- 
ory Board by Governor Alfred E. 
Driscoll. 


A former president of the New 
Jersey Bankers Association, he is 
currently an honorary vice-presi- 
dent of the organization and a mem- 
ber of the executive and finance 
committees. 

The Citizens and Southern Na- 
tional Bank of Savannah, Ga., re- 
cently held an all-day reception in 
honor of the opening of their new 
West Side office 


DR. ARTHUR A. SMITH, nationally 
known economist, lecturer and 
writer on national and Southwest- 
ern economic affairs, has been 
elected vice president to head a new 
industrial and economic research 
department of the First National 
Bank in Dallas. 

Dr. Smith will set up a new de- 
partment in the bank to collect and 
interpret data and information on 
Southwestern business activities 
and trends. He will serve as indus- 
trial and economic consultant, and 
the data and information compiled 
by his department will ‘be offered 
without charge to any firms requir- 
ing it. 


Arthur A. Smith John A. Minehan 


JOHN A. MINEHAN, formerly per- 
sonnel relations officer, has been 
appointed to the position of assist- 
ant vice president at Los Angeles 
headquarters of Bank of America. 

WILLIAM H. JOHNSON, vice presi- 
dent of the Anglo California Na- 
tional Bank, has been placed in 
charge of the newly created public 
relations department of the Anglo’s 
Capital office in Sacramento. 


Use This Extra Resewe -4becount 


Hf 


Through the ages insurance and banking have 
worked side by side. Insurance has gained an in- 
timate knowledge of the protection needs of banking. 
Bankers draw on this knowledge. Are you using this 


account? 


You incur no obligation by referring 


your property insurance problems to 


THE PHOENIX-CONNECTICUT GROUP 
OF FIRE INSURANCE COMPANIES, HARTFORD, CONN. 


Combined Statement December 31, 1949 


Assets - ‘ 
Liabilities - : . e . 
Surplus to policyholder ° . 


Losses paid to December 31, 1949 


$128,195,440 
63,268,050 
64,569,075 
462,311,853 


W. H. Johnson Jackson D. Breaks 


Mr. Johnson recently joined the 
Anglo Bank staff after serving for 
three years as manager of the in- 
vestment advisory department of 
the Hawaiian Trust Company, Ltd. 
in Honolulu, Hawaii. 

JACKSON D. BREAKS has been ap- 
pointed a second vice president of 
the Chase National Bank of New 
York and will be associated with 
the group of officers handling the 
bank’s commercial business in the 
New York State-New Jersey dis- 
trict. 

EDWARD N. ISLIN, vice-president 
of The Bank of Virginia, Richmond, 
recently was honored on the 25th 
anniversary of his connection with 
the bank. Board members and staff 
joined in ceremonies at Newport 
News, Va., where Mr. Islin is man- 
ager of the bank’s branch in that 
city. 


Depositor Honored 


When Mrs. William B. Roberts of 
199 Nueva Avenue, San Francisco, 
pulled up to The Bank of Califor- 
nia’s Drive-Up Teller Window she 
found that she was the facility's 
10,000th depositor. She was greeted 
by George J. Greenwood, Jr., vice 
president, who presented her with 
a Savings Bond and also a parch- 
ment scroll as a memento. 
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Program To Commemorate 
A.|.B. Anniversary 


The highlight feature of the 
Golden Anniversary Convention of 
the American Institute of Banking, 
to be held in Minneapolis, Minn., 
June 11-16, will be a commemo- 
rative program celebrating the 50th 
anniversary of the Institute. This 
event will be held on the first day of 
the convention week. 


The commemorative speaker will 
be Fred I. Kent, the first national 
president of the 
A.I.B., who after 
many years of 
service as an ac- 
tive banker, is 
now a member 
of the board of 
directors of the 
Bankers Trust 
Company, New 
York City; presi- 
dent of the Coun- Fred |. Kent 
cil of New York University; and 
chairman of the Commerce and 
Marine Commission of the Ameri- 
can Bankers Association, as well as 
an active participant in the affairs 
of a number of important and in- 
fluential national organizations. 


On Sunday afternoon, following 
sightseeing tours and a buffet sup- 
per, the delegates will assemble in 
the Northrop Memorial Auditorium 
for a program to commemorate the 
founding of the Institute and cele- 
brate its fifty years of progress. 


The history of the A.I.B. will be 
relived in a dramatic review; past 
national presidents will be pre- 
sented with A.I.B. rings; and life- 
time memberships symbolized by 
appropriate certificates as part of 
the commemorative program. 


The program will conclude with 
an inspirational ‘address by Frank 
M. Totton, A.I.B. president in 1928- 
29 and now vice president of The 
Chase National Bank, New York, 
N. Y.—one of the most ‘widely 
known and most popular members 
of the Institute. 


The first general business ses- 
sion of the convention will be held 
on Monday morning, June 12, 
with Secretary of the Treasury 
John W. Snyder as the principal 
speaker. James L. Morrill, presi- 
dent of the University of Minne- 
sota, will address the closing ses- 
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The RST an ONIN eclry “Call 
LP GAS TRACTOR 


INNEAPOLIS-MOLINE pioneered factory built 
LP gas burning equipment on the famous MM 


U tractor in 1941. 


LP gas steps up the horsepower of the already power- 
ful U about 10%. MM factory-built LP gas tractors have 
high compression (6.8 to 1) and cold manifolds. With- 
out their use, power will be low and fuel consumption 


will be high. 


LP gas burns clean and prevents carbon deposit and 
crankcase dilution. Oil will last several times as long 
due to less contamination. These tractors run cooler. 
Time between overhauls is greatly prolonged. 


QUALITY CONTROL IN 
MM FACTORIES ASSURES 
DEPENDABLE PERFORM- 
ANCE IN THE FIELD. 


—— 


a 
a 


See your friendly MM dealer for 


complete facts. 


MM LP tractors are facto 
equipped with special cyl- 
inder head, carburetor, 
tank heavily built to resist 
pressure, and safety pop- 
off valves to meet state 
requirements. 


me 


MINNEAPOLIS-MOLINE 
MINNEAPOLIS 1, MINNESOTA 


sion on Friday morning, June 16. 

The National Public Speaking 
Contest for the A. P. Giannini Edu- 
cational Endowment prizes, tradi- 
tionally held on Monday evening 
of the Convention week, will be 
held this year on Monday after- 
noon, June 12. The National Debate 
Contest for the Jesse H. Jones 
National Convention Debate prizes, 
also departing from its traditional 
time of Tuesday evening, will be 
held Wednesday evening, June 14. 

The Convention sessions them- 
selves will follow somewhat the 
pattern of previous years. There 


will be two general business ses- 
sions with outstanding speakers 
from banking and business, plus a 
series of Institute Conferences and 
Departmental Conferences. 


W. J. CRUMBINE has been ap- 
pointed manager of the National 
City Bank of Cleveland’s new Sha- 
ker Square branch which will be 
opened in the early fall of this year. 


GLENN W. PHIFER has been ap- 
pointed as the new assistant man- 
ager of the University Circle office 
to replace Mr. Crumbine. 
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Mortgage Bankers Plan 
To ‘‘Go Back To School”’ 


Officials of mortgage lending and 
investing institutions from all over 
the country will “go back to school” 
at Northwestern University, Evans- 
ton, Ill., June 19 to 22 when the 
Mortgage Bankers Association of 
America will sponsor its Mortgage 
Banking Seminar. It will include 
a week of intensive study on cur- 
rent problems in real estate financ- 
ing, construction loans, appraising 
and other factors. 


Among the speakers who will 
appear at the Seminar are Robert 


E. O’Dea, trust officer and Robert 
Kratovil, title officer, Chicago Title 
and Trust Company; William L. 
Leighly, vice president, Doven- 
muehle, Inc., Chicago; Aksel Niel- 
sen, president, The Title Guaranty 
Company, Denver and former As- 
sociation president; and Allyn R. 
Cline, president, Cline Mortgage & 
Trust Company, Houston. 

Officials in charge include Mr. 
Leighly, vice chairman of the As- 
sociation’s education committee, 
George H. Patterson, Association 
secretary who is Seminar registrar, 
and Frank J. McCabe, Jr., director 
of education and research. 
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Rand M¢Nally’s Christmas Club Sys- 


tems are designed to simplify saving 


. to save you sub- 


| stantial window, posting, and sorting time 


. to help reduce errors to the minimum. 


You may choose any type of system — Coupon 


Books, Pass Books, Double Dating Cards — and 


select your checks, advertising and promotional material from a wide 


and colorful variety, individualized to the needs of your institution. 


For complete samples and full information, we invite you to write today. 


RAND M‘NALLY & COMPANY 
CHRISTMAS CLUB DIVISION 


536 SOUTH CLARK STREET, 


CHICAGO 5 - 


11) EIGHTH AVENUE, NEW YORK 11 












Central States School Of Banking 
To Stress Installment Lending 
And Customer Credit 


The School of Banking at the 
University of Wisconsin, sponsored 
by the Central States Conference, 
has decided to give the subject of 
Installment Lending and Consumer 
Credit the emphasis it deserves by 
setting up a full one week’s course 
devoted to the subject. Heretofore 
it has been dealt with on two days 
of the twelve given over to the more 
general subject of Commercial 
Bank Credit. The School will be 
held from August 21 through Sep- 
tember 2 this year. 

Herbert V. Prochnow, director of 
the School and vice president of the 
First National Bank of Chicago, an- 
nounces that the course will be in 
charge of Kenneth K. DuVall, pres- 
ident of the First National Bank of 
Appleton, Wisconsin, who has been 
Section Leader of the course in 
Commercial Bank Credit of the 
School since its organization in 
1945. 


In taking this step, the School of 
Banking proposes to give due rec- 
ognition to the continued impor- 
tance of a type of credit being 
extended on an ever increasing 
scale by all commercial banks. 


For most of the smaller and some 
of the larger banks this field is a 
new one with the experience of the 
majority limited to the post-war 
period and thus to times of unparal- 
leled prosperity. Policies have not 
been tested by the stress and strain 
of an adverse trend in the economy. 


With a view to fitting the course 
to the needs of many banker stu- 
dents, the problems of handling in- 
stallment financing in a medium 
sized bank are to receive one full 
day’s attention. The policies and 
methods developed by the larger 
bankers under the direction of spe- 
cialists have genuine interest to 
bankers of all types but need un- 
dergo extensive alteration when 
adapted to the limits imposed upon 
smaller banks by many factors. This 
problem of practical adaptation is to 
have especial attention. At this 
writing negotiations for a qualified 
lecturer have not been concluded 
but are progressing. 

Some of banking’s best authori- 
ties in the field will participate in 
teaching the new course. 


BANKERS MONTHLY 








‘ A 
Lhe” edt ¥ 


i. A 
o be 


Se 
bas atalutw ance ao) 


a 


oe 


. a FEN E 


™~> 


See De ea IPED EE EE BY a” 





The oldest bank in the West, Wells 
Fargo Bank & Union Trust Co., re- 
cently began its 99th year. Founded 
as the banking and express firm of 
Wells Fargo & Co. on March 18, 1852, 
its first office opened for business on 
Montgomery Street in San Francisco 
between California and Sacramento 
Streets. With a history spaning most 
of California’s first 100 years of 
statehood, this pioneer institution 
was closely identified with such 
Western accomplishments as the es- 
tablishment of the Butterfield over- 
land stage route in 1858, which was 
later moved north to the Central 
overland route at the start of the 
Civil War; and the operation of the 
Pony Express, which was estab- 
lished by Russell, Majors and Wad- 
dell as a spectacular 2,000-mile re- 
lay race against time. 

In July, 1852, Wells Fargo’s first 
newspaper advertisements appeared 
in the “Herald” and “Daily Alta.” It 
soon began operating offices in the 
booming mining camps in the Sierra 
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Wells Fargo—A History Of California 





foothills, and was getting estab- 
lished when the panic of 1855 struck 
San Francisco, engulfing most of 
Wells Fargo’s banking contempor- 
aries. Its survival of this panic gave 
Wells Fargo an impetus which car- 
ried it through the rapid develop- 
ment of the 60’s and 70’s in banking, 
mail, and express. Wherever gold or 
silver “strikes” were made, new of- 
fices and communication lines were 
opened. 

In 1905 the express end of the 
business was separated from bank- 
ing, and Wells Fargo & Co. Bank 
was consolidated with another pio- 
neer institution, The Nevada Bank, 
under the presidency of the late I. W. 
Hellman. The Nevada Bank had 
been founded by the Bonanza Kings 
—Flood, Mackay, Fair, and O’Brien 
—out of the profits of their silver 
mining operations in the Comestock 
Lode in Nevada. In December 1923 
a consolidation with the Union Trust 
Company (est. 1893, also by Mr. 
Hellman) formed today’s institution. 


A.1.B. Enrollment 
Reaches All-Time High 


Enrollment in the classes of the 
American Institute of Banking, edu- 
cational section of the American 
Bankers Association, today reached 
an all-time high of 48,834, it was 
announced by Hartwell F. Taylor, 
national president of the Institute. 
Mr. Taylor is assistant vice presi- 
dent of The Bank of Virginia, Rich- 
mond, Virginia. 

In announcing the record enroll- 
ment, Mr. Taylor said: “The new 
record exceeds the previous high of 
48,778 established in 1931. It is an 
outstanding achievement for Bern- 
ard H. Ineson, of the Providence 
Institution for Savings, Providence, 
R. L., chairman of the A. I. B. Mem- 
bership and Enrollment Committee, 
and to the other members of the 
Committee. The fact that more peo- 
ple than ever before are taking 
courses under the A. I. B. program 
is due in large part to their work, 
and to the cooporation of other In- 
stitute people throughout the na- 
tion. The present figure represents 
an increase of 10,409 in enrollments 
since January 1, 1950. 

































Based on a Policy 
of Cooperation 
=not Competition 


Under the direction of officials with 
years of service in this field, assur- 
ing a knowledge of requirements 


and valuable assistance. 
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Top Management: 


YOUR BOOST IS NEEDED MOST 


IN THIS CAMPAIGN TO BUILD EVERYONE’S INDEPENDENCE 


The period May 15-July 4 marks an 
important campaign to strengthen the 
financial independence of the nation’s 
people—and there’s nothing of more 
basic importance to your own and your 
company’s future than the country’s 
economic |well-being! What’s more, 
you and other leaders of industry are 
the men who will be the principal de- 
ciders of the success of this campaign. 


For this is the Treasury Department's 
Independence Drive to increase pur- 
chases of United States Savings Bonds. 
And the Payroll Savings Plan, now 
operated by 21,000 companies, is re- 
sponsible for the greatest share of 
Series E Bond sales. 


If your company doesn’t have the 
Payroll Savings Plan, now’s the time 
to install it! (A nation-wide survey 
shows that people are more than twice 
as inclined to invest their extra money 
in Savings Bonds as in any other form 
of investment. So it’s good “employee 
relations” to provide this convenience.) 


If your company does have the Plan, 
now’s the time to put extra push be- 
hind it! Employees who pile up money 
in Savings Bonds feel more secure... 
are actually better workers. Moreover, 
Bond sales. build a backlog of future 
purchasing power—good “business in- 
surance” forall of us in the years ahead. 


The Independence Drive will be 


powerfully promoted throughout the 
nation by radio, television, publication 
advertising, posters, car cards, and spe- 
cial ceremonies. The public will be 
extra Bond-conscious during this pe- 
riod. Make sure your company ade- 
quately informs your employees that 
the convenience of “automatic” Bond 
buying is available through your Pay- 
roll Savings Plan. 


This is your country— and it’s your 
Drive. Help to put it over! All the 
material and assistance you need are 
available from your State Director, 
Savings Bonds Division, U.S. Treasury 
Department. Remember—employees 


appreciate Payroll Savings. 


The Treasury Department acknowledges with appreciation the publication of this message by 
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This is an official U. S. Treasury advertisement prepared under the auspices of the Treasury Department and The Advertising Council. 
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Answers To Bankers 
Monthly Quiz No. 82 
All Page References Are To The 
May 1950 Issue 
T. “The instrument is payable 
to bearer ... when it is payable 
to the order of a fictitious or non- 
existing person, and such fact was 
known to the person making it so 
payable.” Sec. 9 (3) Uniform Nego- 
tiable Instruments Act. 
T. “Joint tenant accounts enti- 
tle the survivor of the co-de- 
positors to the entire balance in the 
account upon the death of one of the 
co-depositors by operation of the 
right of survivorship.”— Encyclo- 
pedia of Banking & Finance, Bank- 
ers Publishing Company. 
gy F. Three-fifths or more of a 
bill may be redeemed at full 
value; and two-fifths to three-fifths 
of a bill at half of face value. 


F. The case is exactly the op- 

posite — personal property is 

bequeathed and real property 
is devised. 


F. This is true only of a bank’s 

reserves for bad debts, bond de- 
preciation, contingencies, etc., which 
are treated as part of capital in- 
vested, unless written off, hence car- 
ried as liabilities. The bank’s assets 
also include reserves — primary 
(cash), and secondary (highly liquid 
bonds )—with which to take care of 
possible demands of their depositors. 

F. The book value of any cor- 

porate asset is the value at 
which it is carried on the books of 
the corporation. 


F. The total divided by the 
number of shares must also in- 
clude undivided profits and reserves 
for contingencies, etc., as shown in 
the bank’s statement of condition. 


F. While the stock’s book value 

is an important factor, the 
bank’s earning and dividend record, 
the reputation of its management, 
the situation with reference to “hid- 
den” reserves, and current economic 
conditions, are other factors bearing 
on the stock’s market value. 


F. “Hidden” reserves are com- 

monly understood to represent 
the amount by which the actual 
value of the bank’s assets exceed the 
amount at which they are carried on 
its books. They actually serve the 
purpose of fortifying the position of 
the bank as revealed in its published 
statements of condition. 
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i) F. As related at Page 52, the 
School of Banking at the Uni- 
versity of Wisconsin will, by reason 
of its increasing importance, give 
this subject a full week’s course in- 
stead of the customary two days. 


F. It is pointed out in the same 


item that these policies and 
practices have not been tested by 
the stress and strain of an adverse 
trend in the economy. 


F. The School of Banking in its 

curriculum recognizes the ne- 
cessity for “extensive alteration,” by 
way of adaptation of policies and 
methods of the larger banks to the 
“limits imposed upon smaller banks 
by many factors.” 


F. The Citizens Foundation of 

Syracuse, N. Y., expresses the 
belief on page 38, that much can be 
done. 


T. The statement referred to in 

the previous question goes on to 
say that a unity of purpose and ac- 
tion, based upon a better under- 
stand among all citizens, especially 
labor, management and capital, can 
be achieved through a better ex- 
change of facts. 


F. Mr. Davis points out at page 

16 that “to have uninvested sec- 
ondary reserve funds on hand nec- 
essarily would imply that the man- 
agement is speculating that bond 
prices will be lower some time in the 
future than at present,” and goes on 








































are at your disposal. 




































will find this institution especially 
well equipped to handle their Chicago accounts 


promptly and efficiently. Our complete facilities 


City NATIONAL BANK 
AND TRUST COMPANY of Chicago 
208 SOUTH LA SALLE 


(MEMBER FEDERAL DEPOSIT INSURANCE CORP.) 


to explain why such a policy would 
be unsound. 


T. Mr. Davis further states that 

“Inasmuch as the primary pur- 
pose of such (Federal) controls is to 
stabilize interest rates at a low level, 
the possibility of sharp rise in inter- 
est rates soon is remote.” 


T. This method is what Mr. 

Davis refers to as the “roll- 
over” principle, and contemplates 
the distribution of maturities over a 
predetermined period of years, pro- 
viding the bank with the opportun- 
ity of reinvesting regularly the pro- 
ceeds of securities as they mature, 
at whatever the then going rate of 
interest might be. 


1] F. There are many good mu- 

nicipals in the sense that possi- 
bility of default is so remote as to be 
inconsequential. Within this group 
there are many quality factors bear- 
ing mainly on marketability. Since 
marketability becomes less import- 
ant as maturity is shortened, a short 
maturity can be taken as compensa- 
tion for some sacrifice of quality, 
and vice versa, as explained by Mr. 
Davis on page 20. 


T. “The Chase,” staff magazine 

of the Chase National Bank, 
states in its February issue that 1% 
tons of foreign coins were dumped 
into Long Island Sound because 
shipping and smelting and refining 
costs were too high to make conver- 
sion profitable. 


STREET 


F. Individuals with incomes of 
less than $5,000 paid 51. 3% of this 
amount, according to figures re- 
ported by the Staff of the Joint Com- 
mittee on Internal Revenue Taxa- 
tion, and the Department of Com- 
merce, as published in a bulletin of 
the Tax Department of the Illinois 
State Chamber of Commerce. 


ABA Publishes Summary 
Of Banking For 1950 


In order to provide, in one vol- 
ume, a summary of banking devel- 
opments during the past Association 
year and the outlook for the future, 


the American Bankers Association 
has announced the publication of 
its annual review, “Present Day 
Banking 1950.” 

The 450-page book, similar to 
those published during the past two 
years, reviews and interprets cur- 
rent developments in banking. Its 
fourteen chapters are: The Year and 
The Outlook, Credit, Investments, 
Legislation and Taxation, Public 
Relations, Banking Education, Op- 
erations and Management, Insur- 
ance and Protection, Savings Serv- 
ices, Trust Services, State Banks, 
National Banks, State Associations, 
and Organization. 


CALENDAR OF EVENTS 


AMERICAN BANKERS ASSOCIATION 7 


June 11-16—50th Anniversary Convention, A.1.B., Nicollet Hotel, Minneapolis, Minn. 
June 19 to 

July 1—The Graduate School of Banking, Rutgers University, New Brunswick, N. J. 
Sept. 24-27—Diamond Anniversary Convention, New York, N. Y. 


STATE ASSOCIATIONS 


May 3- 5—WMissouri, Hotel Statler, St. Louis. 

May 8-10—North Carolina, The Carolina, Pinehurst. 

May 10-11—Indiana, Claypool Hotel, Indianapolis. 

May 10-11—Ohio, Neil House, Columbus. 

May 10-12—Kansas, Wichita. 

May 10-12—New Jersey, Traymore Hotel, Atlantic City. 

May 11 —Delaware, Wilmington. 

May 15-16—Maryland, Traymore Hotel, Atlantic City. 

May 15-16—Texas, Texas Hotel, Fort Worth. 

May 17-19—Pennsylvania, Traymore Hotel, Atlantic City, N. J. 

May 18-19-—Okliahoma, Skirvin Hotel, Oklahoma City. 

May 18-19—Tennessee, Peabody Hotel, Memphis. 

May 19-20—North Dakota, Dacotah Hotel, Grand Forks. 

May 19-20—South Carolina, Francis Marion Hotel, Charleston. 

May 19-20—Colorado, Broadmoor Hotel, Colorado Springs. 

May 21-23—California, Hotel del Coronado, Coronado. 

May 22-24—Arkansas, Arlington Hotel, Hot Springs. 

May 23-24—wMississippi, Buena Vista Hotel, Biloxi. 

May 25-26—Alabama, Admiral Semmes, Mobile. 

May 25-27—New Mexico, Alvarado Hotel, Albuquerque. 

May 26-27—South Dakota, Alex Johnson Hotel, Rapid City. 

June 2- 3—Utah, Sun Valley Lodge, Sun Valley. 

June 7- 8—Minnesota, Hotel Duluth, Duluth. 

June 7-11—District of Columbia, The Greenbrier, White Sulphur Springs, W. Va. 
June 8- 9—Massachusetts, New Ocean House, Swampscott. 

June 9-10—Connecticut, Equinox House, Manchester, Vt. 

June 9-10—New Hampshire, Hotel Wentworth-by-the-Sea, Portsmouth. 
June 9-10—Wyoming, The Plains Hotel, Cheyenne. 

June 11-13—Idaho, The Lodge, Sun Valley. 

June 11-13—Oregon, Hotel Multnomah, Portland. 

June 12-14—Virginia, The Homestead, Hot Springs. 

June 15-18—New York, Essex & Sussex & Monmouth, Spring Lake, N. J. 
June 16-17—Vermont, Equinox House, Manchester. 

June 18-20—Washington, Leopold Hotel, Bellingham. 

June 19-21—Wisconsin, Hotel Schroeder, Milwaukee. 

June 22-24—Michigan, Grand Hotel, Mackinac Island. 

June 22-24—Montana, Many Glacier Hotel, Glacier National Park. 
June 23-25—Maine, Poland Spring House, Poland Spring. 

June 5- 7—lIllinois, 59th Convention, Sherman Hotel, Chicago. 

Nov. 9-11—Arizona, Annual Convention, Arizona Biltmore Hotel, Phoenix. 


OTHER ORGANIZATIONS 


May 4- 6—National Association of Mutual Savings Banks, Hotel Commodore, New 
York, N. Y. 
May 7- 9—NABAC, First Northern Mid-continent Regional Conference, Fort Shelby Hotel, 
Detroit, Mich. 
May 11-13—New York Safe Deposit Association, Queensbury Hotel, Glens Falls, N. Y. 
May 17-19—NABAC, Fifth Western Regional Conference, Olympic Hotel, Seattle, Wash. 
May 25-27—American Safe Deposit Assn., Annual Convention, Congress Hotel, Chicago. 
5-17—School of Banking of the South, Louisiana State University, Baton Rouge. 
12-23—Iowa, Fifth Annual Agricultural Credit School, Ames. 
17-22—Financial Public Relations Association, Hotel Statler, Boston, Mass. 
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REVISIONS IN THE BANK SYSTEM 


Changes since Rand M¢Nally Bankers Directory, First 1950 Edition. 


ALASKA 
Homer 


*Bank of Homer 

(Capital $15,000. Arthur 
Hewlett, President and Cashier. 
Opened March 1950) 


ARKANSAS 
Pangburn 


The Searcy Bank, Tellers Win- 
dow of The Searcy Bank, 
Searcy. (Discontinued Febru- 
ary 28, 1950) 


CALIFORNIA 
Belmont 


First National Bank of Belmont 90-1515 
(Capital $100,000, Surplus and 
Profits $75,000. Dan St. George, 1211 
President, Naldo J. Valle, Cash- 

ier. Charter issued _ 16, 

1950. Mem. F. R. and F. DLC. 


Long Beach 


*Bank of America National 

Trust & Savings Assn., United 

States Naval Station Facility. 
(Change of title of Bank of 
America National Trust & Savings 
Assn., United States Naval Base Facil- 
ity, Terminal Island, San Pedro. Re- 
ported by head office April 27, 1950) 


Los Angeles 


*Bank of America National 16-216 
Trust & Savings Assn., Soto- 
Hostetter Branch, 1308 South 1223 
Soto St. 

(Change of title and address of Bank 
of America National Trust & Savings 
Assn., Olympic-Santa Fe Branch, 2363 


E. Olympic. Effective April 29, 1950) 


Los Angeles 


*Bank of America National 
Trust & Savings Assn., West- 
ern-Santa Barbara Branch .... 
(Moved from 1677 Santa Bar- 
bara Ave. to 1729 West Santa Barbara 
Ave., April 15, 1950) 


16-229 
1223 


Maywood 
Security-First National Bank of 90-1505 
Los Angeles, Maywood Branch - 
(Lloyd McHaley, Manager. 1223 
Opened March 20, 1950. Mem. 
7. 2. ane F. D. £ ©.) 


Oakland 


*The San Francisco Bank, Oak- 90-1517 
land ‘Offic e (417 Fourteenth St.) ———— 
(Norman Ogilvie, Vice Presi- 1211 
dent. Mem. F.D.I.C.) 


Pasadena 


*Bank of America 
Trust & Savings Assn., 
rado-Bonnie Branch 
(Change of title of Bank of 
America National Trust & Savings 
Assn., Allen-Colorado Branch. Effec- 
tive May 6, 1950) 


National 90-1098 


Colo- 


Pasadena 

*Bank of 
Trust & 
Green Branch 
Ave.) 
(Change of title and location of Bank 
of America National Trust & Savings 
Assn., Colorado-Mentor Branch. Effec- 
tive April 29, 1950) 


America National 90-1057 
Savings Assn., Lake- —— 
(85 So. Lake 1222 


San Francisco 

*Bank of America 
Trust * Savings Assn., 
Mission Branch, 5150 
St. 
(Formerly located at 5137 Mission St. 
Moved April 29, 1950) 


National 
Geneva- 
Mission 


11-104 
1210 


Santa Ana 


*The Commercial National Bank 90-190 
of Santa Ana, Branch: 0 

South Main St. 1222 
(Paul V. Eby, Manager. Opene 

April 14, 1950. Mem. F.R. and oF. D.LC.) 


Studio City 
*Security-First National Bank 90-1513 


of Los Angeles, Studio City 
1222 
Manager. 


Branch 
(Lloyd B. Cotter, 

Opened April 12, 1950. Mem. F.R. and 
F.D.LC.) 


Woodland 


American Trust Co., Wood- 90-328 
land Office, (Branch of Am- 

erican Trust Co., San Fran- 1211 
cisco). (Ward C. Krebs, Man- 

ager. Will open March 27, 1950. Suc- 
cessor to Bank of Woodland National 
Association and Yolo County Savings 
Bank. Mem. F. R. and F. D. I. C.) 


Woodland 


Bank of Woodland National 
Association. (Purchased by 
American Trust Co., San Fran- 
cisco and opened as a branch 
March 27, 1950.) 


90-328 


Woodland 


Yolo County Savings Bank 
(Purchased by American Trust 
Pm San Francisco, March, 
1950). 


COLORADO 
Loveland 
The Home State Bank (Cap- 
ital $125,000, Surplus and Pro- 
fits $50,000. W. S. Ross, Presi- 1021 
dent, G. V. Christensen, Cashier. Will 
open about April 8, 1950) 


82-477 


CONNECTICUT 
Stamford 


Fidelity Title & Trust Co., 
Drive-in-teller branch (Canal 
St.) (William Bowen, in 
charge. Mem. F. D. I. C.) 


Stamford 


*Morris Plan Bank 
(Mem. F.D.ILC.) 


DELAWARE 
Wilmington 
Industrial Trust Co. North 62-14 
Market St. Branch (36th and -——- 
Market Sts.) (Elmer G. Ver- 311 
non, Manager. Will open about 
April 1, 1950. Mem. F. R. and F. D. I. C.) 


Wilmington 


Industrial Trust Co., Delaware 62-14 

Avénue Drive-in Branch (418- - 

420 Delaware Ave.) (Opened 311 

pereary 20, 1950. Mem. F. R. and F. 
‘ae ee 


GEORGIA 
Savannah 
Citizens Bank & Trust Com- 
pany (Merged with the Savan- 
nah Bank & Trust Company 
February 25, 1950 and is oper- 
ated as an office) 


Savannah 


The Citizens & Southern Na- 
tional Bank, West Side Branch 
(J. Walter Caraker, Manager. 
Opened March 18, 1950. Mem. 

rent F. D. &. Cc.) 


Changes not previously reported indicated by an * 


Savannah 


Savannah Bank & Trust Co., 38-2 
Uptown Branch (1 Bull St.) — 
(Successor to the Citizens Bank 612 
& Trust Company which mer- 

ged with the Savannah Bank & Trust 
Company, February 25, 1950. Mem. F.R. 
and F.D.I1.C.) 


Trion 
The Commercial Bank (Priv- 64-1216 


ate Bank-Not Inc.) (Discon- 
tinued) 


Washington 


*Farmers & Merchants Bank.. 


- 64-1283 
(Mem. F.D.I1.C.) 


ILLINOIS 
Princeville 
Princeville State Bank (Cap- 70-2205 
ital $50,000, Surplus and Profits 
$25,000. Chas. E. Sentz, Presi- 711 
dent, R. B. Dettro, Cashier. 
Will open on or about April 15, 1950) 


INDIANA 
Hessville 
The Calumet National Bank of 71-88 
Hammond (N. L. Dykstra, Man- 
ager. Will open about May 1, 712 
1950. Mem. F. R. and F. D. 1. C.) 


Huntington 


*Community Bank in 71-1337 
Huntington 

(Capital $200,000, Surplus and 712 
Profits $50,000. H. G. Stewart, 
Executive ee Will open 


State 


about May 


Indianapolis 


American National Bank, 38th 
& Keystone Branch (2428 E. 
38th St.). (J. Chas. Riddie, 712 
Manager. Cpsnes. March 13, 1950. Mem. 
F. R. and F. D. I. C.) 


20-1 


Indianapolis 
*State Auditor of Indiana 


MAINE 
Rumford 


Rumford Bank and Trust Co. 
(Change of title of Rumford 
Falls Trust Company, effective 
April 1, 1950. Mem. F.D.I.C.) 


MARYLAND 
Baltimore 


Baltimore National Bank, West 
Baltimore Office (Franklin- 

town Rd. at Franklin St.) 

(Wm. T. Reed, Manager. 

Opened February 23, 1950. Mem. 
and F. D. I. C.) 


Waldorf 


Waldorf Bank (Capital $150,- 
000, Surplus and Profits $75,- 
000. R. H. Moreland, President §21 
M. T. Wyvill, Cashier. Will 

open on or about April 1, 1950) 


65-314 


—_—_—_—_ 


MASSACHUSETTS 
Boston 
Union Savings Bank, Office at 5-118 
69 Franklin St. (Francis P. ee 
Carolon, Manager. Opened 110 
March 7, 1950) 





DELAWARE 

Blue Ball (Wilmington P.O.) 
Delaware Trust Company, Branch of 
Wilmington. Sat 
prices Corner (Wilmington P.O.) 
##Delaware Trust Company, Branch of 

yilmington. ’ 
Gasover Hills (Wilmington P.O.) 
s+Delaware Trust Company, Branch of 
Wilmington. 


GEORGIA 
Doraville 
*+Doraville Banking Company. 


IDAHO 
priest River 
North Idaho State Bank. (W. W. Von 
Canon, correspondent) 


ILLINOIS 
Chenoa 
+Chenoa National Bank. (Clifford Gen- 
tes, Carl Klein and Wilbur Noe, cor- 
respondents) 


Chicago 

+Park Avenue National Bank, 2956 Mil- 
waukee Ave. (E. L. Bass, President 
Bass Bros. Furniture Co., correspon- 
dent) 


INDIANA 
Kokomo 
*+Union Bank & Trust Company, Branch 
to be located near the Main and Mark- 
land business district. 


MICHIGAN 
Mio 
Roscommon State Bank, Branch of 
Roscommon, 


MINNESOTA 
Mantorville 
*Mantorville State Bank. 
(L. J. Losleben, Detroit, Minn., and E. 
Leth, correspondents) 


NEW JERSEY 
Hoboken 
*Hudson County National Bank, 95 Riv- 
er Street, Branch of Jersey City. 


Newark 


*tNational Newark & Essex Banking Co., 
Haynes Office. 


West Milford. 
*The First National Bank of Blooming- 


dale, Branch of Bloomingdale (Sea- 
sonal Agency) 


NEW MEXICO 
Albuquerque 
*New Mexico State Bank, Branch to be 
established at: corner of San Pedro 
and Central. 


NEW YORK 
Bronx 
*Corn Exchange Bank Trust Co., Branch 
office at: 1308 East Gun Hill Road. 


Inwood 
*+The First National Bank of Inwood 


will establish a drive-in tellers win- 
dow at Inwood. 


Jackson Heights (Borough of Queens) 


*Manufacturers Trust Company, Branch 
Office: 81-20 Northern Blvd. 


New York 


New York Savings Bank filed —: 
tion for permission to open a branch 
office at 533 Madison Ave. 


Syracuse 


First Trust & Deposit Company filed 
application for permission to open 
and maintain a branch office at 4715 
S. Salina St. 


Valhalla 


Peoples National Bank & Trust Co., 
22 Broadway, Branch of White Plains. 


NORTH CAROLINA 
Asheville 


tFirst National Bank & Trust Company 
will establish a drive-in branc in 
Asheville. 


PENNSYLVANIA 
Franklin 


*+Butler Savings & Trust Co., Branch of 
Butler. 


SOUTH CAROLINA 
Greenville 


Bank of Greenville. 


(Homer Derrick, 
correspondent) 


TENNESSEE 
Knoxville 
*+Tennessee Valley Bank, will estab- 
lish a branch at: 4815 Kingston Pike, 
N. W. (Expect to open July 1, 1950) 


TEXAS 
Ft. Worth 
*+University State Bank (Berry & Lub- 
bock Sts.) 
(M. A. Fuller and W. Felix Jones, cor- 
respondents. 
Houston 


7Security State Bank (Vicinity of Park 

Place Blvd. and Telephone Road) (Cap- 
ital $200,000, Surplus and Undivided 
Profits $50,000. J. A. Elkins, Sr., J. A. 
Elkins, Jr., and J. W. Keeland, corres- 
pondents) 


Marshall 
State Bank of Marshall. 
and P. P. 
dents) 


(L. P. Martin 
Granbery, Jr., correspon- 


UTAH 
Salt Lake City 
*+Walker Bank & Trust Company, Branch 
to be established in Sugar House. 


VIRGINIA 


Alexandria 
*Mount Vernon Bank and Trust Com- 


pany. 
Capital $200,000. J. P. Strauss, Presi- 
Sens} S. Cooper Dawson, Sr., Vice Presi- 
en 


Drakes Branch 


*+Bank of Charlotte County. 
(R. S. Chamberlay, Jr., and S. T. Paul- 
ette, Sr., correspondents) 


Norfolk 


*+Southern Bank of Norfolk, Branch to 
be located in the Norfolk business dis- 
trict. 


WASHINGTON 
Puyallup 


tCitizens State Bank will establish a 
drive-in branch on S. Meridian St. 


Pending Changes Due To 
Consolidations, Absorptions 
And Changes In Title 


t Indicates Press Report 


NEW JERSEY 
Asbury Park 
*tAsbury Park National Bank & Trust 
Co. and Seacoast Trust Co. are merg- 
ing under title of Asbury Park National 
Bank & Trust Co. 


Guttenberg 
*?Guttenberg Bank & Trust Co., will 


merge with the Hudson County Nation- 
al Bank, Jersey City. 


Orange 

*+Orange First National Bank will be 
taken over by the National State Bank, 
Newark and will be operated as an 
office. 


OHIO 
Ridgeway 
*+Ridgeway Bank Company will be pur- 
chased by Kenton Savings Bank, Ken- 
ton. 


PENNSYLVANIA 
Pittsburgh 
*+Keystone National Bank will become 
a branch of the Colonial Trust Co. 


Springdale 

*+The National Bank of Springdale will 
become a branch of the Peoples First 
National Bank & Trust Co., Pittsburgh. 


SOUTH CAROLINA 
Chesnee 


+ 


+ Chesnee Cash Depository will convert 
to a state bank. 


WASHINGTON 
Omak 
*+Citizens State Bank will be acquired 
by the Seattle-First National Bank and 
will be operated as a branch. 











































































































Philadelphia 


*Central-Penn National Bank of 3-9 
Philadelphia, Branch at: 21 — 
ON are 310 


(Branch authorized April 5, 

1950. Successor to The Charter Bank 
of Philadelphia which was acquired by 
the Central-Penn National Bank of 
Philadelphia, April 10, 1950. Mem. F.R. 
and F.D.I.C.) 


Philadelphia 





*The Charter Bank of Philadel- 3-200 
NN a's snk 6 bb POs ub ae we we me wis ee 
(Acquired by the Central-Penn 360 


National Bank of Philadelphia, 


April 10, 1950 and is operated as 
branches) 

Philadelphia 
The Western Saving Fund 3-56 
Society of Philadelphia, id 
Branch Office-(Pennsylvania 360 


Railroad Suburban Station 

Bldg.) (Will open on or about April 
15, 1950. Jos. A. Hogg, Manager. Mem. 
po & ©. 


Turtle Creek 





Mellon National Bank & Trust 60-734 
Co., Turtle Creek Office of 
Pittsburgh. (Will succeed the 433 


Turtle Creek Bank & Trust 
Co., which will be taken over by the 





Mellon National Bank & Trust Co. 
March 25, 1950. Mem. F. R. and F. D. 
<)> 
Turtle Creek 

Turtle Creek Bank & Trust 60-734 
Co. (Will be taken over by 

the Mellon National Bank & 433 
Trust Co., Pittsburgh March 


25, 1950 and will be operated as their 
Turtle Creek Office) 


Upper Darby 

*Upper Darby National Bank, 60-1739 
Terminal Office (In 69th Street — 
PE . ca cee tab awe hwalnes © 313 
(Will open April 18, 
Mem. F.R. and F.D.LC.) 





SOUTH CAROLINA 
St. Andrews 

The Citizens & Southern Na- 
tional Bank of South Carolina, 
West Ashley Office. 
(Cecil B. Kearse, Manager. 
Opened February 15, 1950. 
Mem. F. R. and F. D. I. C.) 


TENNESSEE 
Memphis 
*Union Planters National Bank 
& Trust Co., Drive-in Facility 
(50 North Front Bt.) ...esccees 
(F. L. Bius, Jr., President. Will 
open about April 20, 1950. Mem. 
and F.D.1.C.) 


i] 

ao 
' 

oO 





840 
F.R. 


roan Mountain 
Carter County Bank, Branch 
of Elizabethton, Tenn. (Open- 
ed March 18, 1950. Mem. F. D. 
<> 


87-813 


641 


TEXAS 
Alpine 
First National Bank in Al- 
pine (Capital $100,000. G. W. 
Baines, President, G. B. Craw- 
ford, Cashier. Successor to the 
First National Bank of Alpine, March 
21, 1950. Mem. F.D.I.C.) 


88-467 


1123 


Jacksonville 


Texas Bank and Trust Com- 88-1520 
pany (Change of title of Texas ————— 


State Bank, February 20, 1131 
1950. Mem. F.D.I.C.) 

Pittsburg 

Peret Minto TAME . «ss s00000s0 88-1368 
(Mem, F.R. and F.D.I.C.) —_—__— 

1113 
Westhoff 
*Home State Bank............. 88-2158 


(Added to Federal Reserve Par —— 
List) 





Wheeler 


*Citizens State Bank........... 88-1347 
(Converted to a national bank ———— 
under title of First National 1113 
Bank in Wheeler, April 12, 

1950) 

Wheeler 


*First National Bank in Wheel- 88-1347 


OE enkdebckkeeS ss sgh Oe eRee 
(Capital $50,000. D. E. Holt, 
President, R. J. Holt, Jr., Cash- 
ier. Conversion of Citizens State 


1113 
Bank, 


April 12, 1950. Mem. F.R. and F.D.LC.) 


VIRGINIA 
Lynchburg 
*The Lynchburg National Bank 
& Trust Co., Drive-In Branch 
(Ninth & Commerce Sts.)...... 
(CW. S. Tweedy, Jr., in*charge. 
Opened January 16, 1950. 
and F.D.LC.) 


Roanoke 


The Colonial- American Na- 
tional Bank of Roanoke, Lib- 
erty Trust Branch (101-103 So. 
Jefferson St.) (Discontinued at 
of business, February 21, 1950) 


WISCONSIN 
Milwaukee 
Teutonia Bank (2803 No. Teu- 
tonia). (Change of title of 
Teutonia Avenue State Bank, 
March 15, 1950. Mem. F.D.I.C.) 


PUERTO RICO 


Arecibo 
*Banco Credito y Ahorro Pon- 
ceno, Branch of Ponce........ 


(Mem. F.D.I1.C.) 
*Banco de Ponce, Branch of 
POBCO. cc ccccccsvcccesccseceser 
(Mem. F.D.I.C.) 


Aguadilla 


*Banco Popular de Puerto Rico, 
Branch of San Juan.........0. 
(Mem. F.D.I.C.) 


Aibonito 

*Banco de Ponce, Branch of 
POO 6vcbecds Soerercecevessee 
(Mem. F.D.I.C.) 


Arroyo 


*Banco Branch of 
POD ccc opie ssesd comes endené 
(Mem. F.D.I.C.) 


de Ponce, 


Bayamon 
*Banco Popular de Puerto Rico, 
Branch of San Juan........... 
(Mem. F.D.L.C.) 


Cabo Roja 

*Banco de Ponce, Branch of 
POD 5 oe dndidnesss sed eeedsen 
(Mem. F.D.I.C.) 


Caguas 
*Banco Popular de Puerto Rico, 
Branch of San Juan.......... 
(Mem. F.D.L.C.) 


Fajardo 
*Banco Credito y Ahorro P’on- 


ceno, Branch of Ponce......... 
(Mem, F.D.L.C.) 


Guayama 

*Banco Credito y Ahorro Pon- 
ceno, Branch of Ponce......... 
(Mem. F.D.IL.C.) 

*Banco de Ponce, Branch of 
PO 6 he Vee ena esc 68 dS nt 6b e645 


Humacao 


*Roig Commercial Bank........ 
(Mem. F.D.LC.) 


Manati 


*Banco Popular de Puerto Rico, 
Branch of San Juan........... 
(Mem, F.D.I.C.) 


Mayaguez 
*Banco Credito y Ahorro Pon- 
ceno, Branch of Ponce........ 

(Mem. F.D.I.C.) 


Mem. 


68-73 
514 
F.R. 





68-61 


514 
close 


59-260 


59-288 


59-257 


59-246 


59-247 


59-266 


59-226 








Ponce 


*Banco Credito y Ahorro Pon- 
EE 
(Mem. F.D.L.C.) 
*Banco de Ponce 
(Mem. F.D.LC.) 


59-218 


59-219 


Ramey Air Force Base 

*Banco Popular de Puerto Rico, 
Branch of San Juan........... 
(Mem. F.D.I.C.) 


59-269 


Rio Piedras 


*Banco Credito y Ahorro Pon- 
ceno, Branch of Ponce 
(Mem. F.D.LC.) 

*Banco Popular de Puerto Rico, 
Branch of San Juan........... 
(Mem. F.D.I1.C.) 


59-242 


59-241 


San German 


*Banco de Economias y Presta- 
SO esaso dase esa 
(Mem. F.D.I.C.) 

*Banco de San German......... 
(Mem. F.D.I.C.) 


59-272 


59-273 


San Juan 

*Banco Credito y Ahorro Pon- 
ceno, Branch of Ponce 
(Mem. F.D.I.C.) 


59-208 


*Bancc de Ponce, Branch of 59-209 | Brat 
POD: aia chats ae chdeee ceeds was (D. 
(Mem. F.D.L.C. oper 

*Banco Popular de Puerto Rico 59-201 | F.D. 
(Mem. F.D.I.C.) 

CEPOES CSE BOMM c ccc ccccccce 59-207 


(Mem. F.D.I.C.) 


San Sebastian rei 
*Banco Credito y Ahorro Pon- 59-291 Stat 
ceno, Branch of Ponce........ ken 
(Mem. F.D.I.C.) Ban 


Utuado Testp 

*Banco de Ponce, Branch of 59-279 | we; 
PONCE 2.2 000-0sccccee . oe be 

(Mem. F.D.I.C.) nar¢ 

lan¢ 

Yauco opel 


*Banco Credito y Ahorro Pon- 
ceno, Branch of Ponce....... 
(Mem. F.D.I.C.) 


59-263 


New Banks Reported In 
Process Of Organization 
t Indicates Press Report 


CALIFORNIA met 
Carlsbad (Ca 
*Security Trust & Savings Bank, Branch Pro 
of San Diego. Pre 
den 
Linden Cor 
*Central Valley Bank of California, Fat 
Branch of Richmond. . 
(Application filed April 21, 1950) 
*Farmers & Merchants Bank of Lodi, [pylut 
Branch of Lodi. *Nor 
(Application filed April 28, 1950) (M 
Cor 
Long Beach No! 
*Southern Commercial & Savings Bank, me 


ae of Pasadena (Belmont Shore 
Area) 
(Application filed April 10, 1950) 


San Diego 


*+First National Trust & Savings Bank, 
Branch at: El Cajon Blvd. and Sixtieth 
St. 


San Marino 


*Southern Commercial & Savings Bank, 
Branch of Pasadena. 
(Application filed April 10, 1950) 


COLORADO 





Derby = 
*+Metropolitan State Bank. Ba 
(W. B. Gaumer, John A. Gaumer and | yy 
Walter Steinwald, organizers) hu 


CONNECTICUT 
Hartford 
+Phoenix State Bank & Trust Co., will 
amma a branch in the Midtown 
Bldg. 












MICHIGAN 












59-8 reckenridge m - 
armers State Ban (Mem. 
59-219 BR and F.D.LC.)..ccccsccesce 
detroit — 
59- ommonwealth Ban arper 
a" Gonyton Branch (Thos. C. 
Marsden, President, Opened 
March 9, 1950. Mem. F. R. and 
F. D. I. C.) 








59-242 , 
etroit 
*The Detroit Bank, Mack Hill- 
crest Branch 
(Opened April 17 
F.R. and F.D.I.C.) 


59-241 








Home Acres 

The Union Bank _of Michigan, 

Paris-Wyoming Branch (4305 

S. Division Ave.) (Walter S. 

Brown, Assistant Vice Presi- 
dent. Opened February 23, 1950. 
F. R. and F. D. I. C.) 


59-272 


59-273 












59-208 Pentwater 


*Oceana County Savings Bank, 














59-209 | Branch of Hart, Michigan..... 
(D. A. Nash, Manager. Will 
open June 1, 1950. Mem 

59-201 | F.D.1.C.) 

59-207 Westphalia 
Maynard-Allen State Bank, 


Branch of Portland, Mich 
(Will succeed the Westphalia 
59-291 | State Bank which will be ta- 


Bank April 3, 1950) 


yestphalia 

Westphalia State Bank (Will 
be taken over by the May- 
nard-Allen State Bank, Port- 
land, April 3, 1950 and will be 
operated as a branch) 


59-279 


















59-263 


MINNESOTA 
Duluth 

*Bank of Commerce & Savings 
(Merged with the Northwest- 
ern State Bank of Duluth as 
the Northwestern Bank of 
Commerce. 















Duluth 

‘Northwestern Bank of Com- 
MOPCOE .ccccesccsesecseceeecseene 
(Capital $200,000, Surplus and 
Profits $200,000. O. A. Schultz, 









3ranch 

















































74-516 
764 





9-31 
720 





Mem. 


74-884 
764 





ken over by the Maynard-Allen State 





Effective February 17, 1950) 


75-10 
912 





President, R. W. Campbell, Vice Presi- 





dent and Cashier. Merger of Bank of 
Commerce & Savings and Northwest- 

fornia ern State Bank of Duluth, effective 

"'| February 17, 1950) 

)) 

Lodi, fpuluth 

0) ‘Northwestern State Bank..... 75-1622 
(Merged with the Bank of 
Commerce & Savings as the 912 
Northwestern Bank of Com- 

Bank, merce, February 17, 1950) 

Shore 

) 

Bank, | MISSISSIPPI 

ixtieth Peorgetown 
“Georgetown Bank ..........- 85-310 
(Taken over by Merchants & 
Planters Bank of Hazlehurst, 

Bank, | Hazlehurst, Mississippi, March 

* | 27, 1950 and is operated as a branch) 

)) 
heorgetown 
‘Merchants & Planters Bank of 85-310 
Hazlehurst, Georgetown 
St PrP er reer rr 
(Successor to Georgetown 

. 4 Bank which was taken over by the 

er an Merchants & Planters Bank of Hazle- 
hurst, March 27, 1950. Mem. F.D.I.C.) 
Jackson 
‘Deposit Guaranty Bank & 85-543 
Trust Co., South State Street 

o., will Branch (State and Pearl Sts.) 653 

idtown (J. H. Hines, Manager. Opened 





April 18, 1950. Mem. F.R. and F.D.LC.) 








MISSOURI 


Knob Noster 





Peoples State Bank (Pur- 80-623 
chased by the Bank of Knob 
Noster, February 11, 19650.) 815 
Republic 
*Farmers State Bank.......... 80-1835 
(Capital $25,000, Surplus and ———— 
Profits $12,500. Arnold Farber, 815 


President, M. A. Buxton, Cash- 
ier. Opened April 8, 1950) 







MONTANA 
Shelby 
*Toole County State Bank..... 
(Change of title of Sunburst 
State Bank April 3, 1950. Cap- 
ital $50,000, Surplus and Profits 
$105,000) 





NEBRASKA 
Fremont 
*Fremont Joint Stock Land 
TEE cc ccc geccecotegsecvacesse 
(Completed liquidation in 
April) 


76-10 


Lincoln 

*Lincoln Joint Stock Land Bank 
(Completed liquidation in 
April) 


43-60 
1041 


Wilsonville 

*Wilsonville State Bank....... 
(Completed voluntary liquida- 
tion April 17, 1950) 


76-910 
1041 





NEW YORK 


Bayside, Queens County. 
College Point Savings Bank, 
Bayside Office (211-11 North- 
ern Blvd.) (Formerly located 
at 41-01 Bell Blvd.) 


1-425 
213 





3rooklyn 


*The Dime Savings Bank of 
Brooklyn Coney Island Branch 
(Mermaid Ave. & West 17th 
St.) (Edward L. Watson, Man- 
ager. Mem. F.D.I.C.) 


1-358 
260 


Brooklyn 


Metropolitan Industrial Bank 
(781 Eastern Parkway) 
(Change of title of Montrose 
Industrial Bank, January 1, 
1950. Mem. F.D.I.C.) 


1-850 


260 


Hempstead 
Meadowbrook National Bank, 50-1134 


West Hempstead Office of 
Freeport, N. Y. (Successor to 213 
the West Hempstead National 

Bank which merged with the Meadow- 
brook National Bank, Freeport, March 
17, 1950. Mem. F. R. and F. D. I. Cc.) 





Hempstead 


West Hempstead National 50-1134 
Bank (Merged with the ——— 
Meadowbrook National Bank, 213 
Freeport, March 17, 1950 and 

is operated as their Hemp- 
stead Office) 


Kew Gardens, Borough of Queens 
Brooklyn Trust Company, 
Branch at: 116-22 Queens Blvd. 
(Harold A. Camp, Manager. 
Opened February 24, 1950. 
Mem. F. R. and F. D. IL C.) 


1-102 
210 





New York 


Modern Industrial Bank (Le- 1-796 
gal principal office changed 

from 1697 Pitkin Ave., Brook- 260 
lyn to 116 Fifth Ave., Manhattan) 








New York 

*The New York Trust Company, 1-114 
Fifty-Second Street Office 
(Madison Ave. and 52nd St.)... 210 


(Opened April 10, 
F.R. and F.D.I.C.) 


1950. Mem. 


Oklahoma 





NORTH CAROLINA 


China Grove 


Scottish Bank, Branch of 
Lumberton (Succeeded Bank of 
China Grove which was ac- 
quired by the Scottish Bank, 
Lumberton March 27, 1950. 
Mem. F. D. I. C.) 


66-327 


Durham 


*Home Savings Bank........... 
(Taken over by Durham Bank 
& Trust Co., April 29, 1950) 





Knightdale 
The Bank of Wendell, Tellers 66-468 
Window of Wendell. 
(J. T. Allen, Manager. Opened 
March 17, 1950. Mem. F. D. I. 
Marion 
*Marion Industrial Bank ....... 
(Mem. F.D.I.C.) 
Vass 
Carolina Bank -_ of 66-991 
Pinehurst. (Ww. J. Morgan, 
Manager. Will open May 1, 
1950. Mem. F. D. I. C.) 
Winston-Salem 
Wachovia Bank & Trust Co., 66-49 
West End Office (Fourth St. ——— 
and Brookstown Ave.) (R. 531 
Henry Ogburn, Jr., Manager. 
Opened March 21, 1950. Mem. F. R. and 
Dm he) 
OHIO 
Fairborn 


*The First Nationol Bank of 56-794 
Me i ne Pee Peer eT er 
(Change of title of The First 
National Bank of Osborn. 
Changed title April 26, 1950 to conform 
with the change in name of the place 
in which bank is located) 





422 


Lisbon 


*The Farmers National Bank of 56-554 
Salem, Lisbon Office........... 
(Opened April 10, 1950. Succes- 412 
sor to The Peoples State Bank 
Company which consolidated with The 
Farmers National Bank of Salem, 
Salem, Ohio. Mem. F.R. and F.D.LC.) 





Lisbon 


*Peoples State Bank Co......... 
(Consolidated with The Farm- 
ers National Bank of Salem, 
April 10, 1950 and is operated 
as their Lisbon Office) 





Weston 


*The Grand Rapids Banking 
Company, Weston Branch..... 
(Harold J. Perkins, Manager. 
Will open May 19, 1950. Mem 
F.D.1.C.) 


56-1425 


OKLAHOMA 
City 
The Liberty National Bank 
& Trust Company of Okla- 
homa City (Change of title 
of The Liberty National Bank 


of SOc oe City, March 1, 1950. 
F.D.I1.C.) 


39-19 
1030 
Mem 


OREGON 


Cave Junction 


*Bank of Illinois Valley 
(Capital $40,000. S. 
Sparks, President, 
Sparks, Cashier) 


PENNSYLVANIA 


Philadelphia 


*Central-Penn National Bank of 
Philadelphia, Branch at: 1716 
REET ince cinenkanisacsaans 
(Successor to The Charter 
Bank of Philadelphia, Branch at: 1716 
Arch St. which was acquired by the 
Central-Penn National Bank of Phil- 
adelphia, April 10, 1950) 




























LIFT IT OFF 
SNAP IT ON! 


(and youre ready 


for any one 
of seven jobs! ) 


NATIONAL Multiple-Duty Accounting Machine 
handles these 7 basic banking jobs: 


1. Individual ledgers 
. General ledger and daily statement 
. Regular, and F.H.A., mortgages 
. Loans and Discounts 
. Consumer Credit and Personal Loans 
. Payroll records 


. Trust Accounting 


in a small bank this National Multiple-Duty 
Accounting Machine is kept busy handling all 
of these seven different jobs. It changes from 
one type of work to another in a matter of 
seconds. The seven pre-set form-posting bars— 
one for each of the seven jobs—simply lift 
off—and snap on. 


In a larger bank separate machines may be 


assigned to handle one, or more, of these jobs, 
according to need. And, during peak-load 
periods, jobs can be shifted between machines. 


This National Multiple-Duty Accounting 
Machine could be a great help in your bank ... 
as could any of the many other National 
machines and systems. Have your local 
National representative—a systems analyst— 
study your problem, and suggest the best way 
to solve it. Or, write to the Company at 
Dayton 9, Ohio. 


THE NATIONAL CASH REGISTER COMPANYS 





aKohw are] Lolli miilo; mic) ae i a il-\4 aire 


A check that says “thank you” for a job well done gets more than the 
usual attention. Checks that bear the hallmark of quality always get 
an added nod of approval, as banks that use La Monte Safety Paper 


know. La Monte Safety Papers are top-quality, and give maximum 


protection against fraudulent alteration. If you aren't already using 


La Monte Safety Paper ask your check lithographer to show you samples. 


A Check Paper All Your Own 


Thousands of banks and many of the larger corporations use La Monte 
Safety Papers with their own trade-mark or design made in the paper 
itself. Such INDIVIDUALIZED check paper provides maximum protection 
against both alteration and counterfeiting—makes identification positive. 


THE WAVY LINES ® ARE A LAMONTE TRADE-MARK 








